City of

TOR%E

Date: December 17, 2024

To: Honorable Mayor and Member of the City Council

From: Shant Megerdichian, General Services Director

By: Brett Meislahn, Senior Business Manager | BMeislahn@TorranceCA.Gov

Subject: General Services — Authorize Purchase Order for Thirty-four (34) Replacement

Vehicles as a Cooperative Purchase with Sourcewell. Expenditure: $2,796,887
(Non-General Fund).

RECOMMENDATION

Recommendation of the General Services Director that City Council authorize a purchase order
with Rush Truck Centers of Whittier, CA in the amount of $2,663,701.90, plus a 5% contingency
in the amount of $133,185.10, for a total not-to-exceed amount of $2,796,887 to replace thirty-
four (34) city vehicles as a cooperative purchase with Sourcewell.

FUNDING

Funding is available in the Fleet Vehicle Replacement Fund’s fiscal year 2024-25 operating
budget.

DISCUSSION

The Community Services Department requires a reliable vehicle fleet in its various divisions to
carry out daily operations across the City’s libraries, parks, community spaces, and recreation
facilities. Additionally, the Torrance Fire Department requires vehicles for emergency and non-
emergency purposes, such as transportation of goods and supplies to its multiple fire stations and
offsite facilities.

The City is a member of Sourcewell, a purchasing cooperative that allows participating
governmental and municipal agencies to reduce the cost of purchased goods by leveraging their
combined purchasing power. Staff researched and identified a cooperative purchase agreement
with Rush Truck Centers of Whittier, CA (contract #032824-RTG) which provided a favorable
pricing for the purchase of (34) replacement vehicles.

8G


mailto:BMeislahn@TorranceCA.Gov

City Council

December 17, 2024

Page 2

The new vehicles will serve as replacements for their following units which have all exceeded

their useful life cycles:

Vehicle No. Year Make Model
236 2000 FORD F-350
237 2000 FORD F-350-SD XLT
238 2000 FORD F-450
239 2000 FORD F-450
260 2008 DODGE CARAVAN
269 2012 TOYOTA CAMRY HYBRID
270 2012 TOYOTA CAMRY HYBRID
7510 2007 CHEVROLET MALIBU
7516 2007 TOYOTA PRIUS HYBRID
8012 2004 FORD E-150
8016 2004 FORD F-150
8034 2015 FORD TRANSIT 150
8304 2001 DODGE RAM 2500
8309 2003 CHEVROLET SILVERADO 2500
8310 2003 CHEVROLET SILVERADO 2500
8313 2003 CHEVROLET SILVERADO 2500
8314 2003 FORD F-250
8315 2003 FORD F-250
8320 2004 CHEVROLET SILVERADO 2500
8321 2004 CHEVROLET SILVERADO 2500
8324 2004 CHEVROLET SILVERADO 2500
8350 2012 FORD F-250
8482 1999 DODGE RAM 2500
8505 2011 FREIGHTLINER SPRINTER
8510 2012 NISSAN NV 2500
8583 2003 CHEVROLET SILVERADO 3500
8589 2006 FORD F-350
8700 2001 FORD F-550
8910 2003 INTERNATIONAL 4300
8923 2009 GMC C7500
8924 2009 GMC C7500
8927 2009 GMC TC7C042
8928 2009 GMC TC7C042

The Torrance Municipal Code (TMC) authorizes participation in cooperative purchasing
agreements like those established by Sourcewell in accordance with the City’s procurement
policies. A cooperative purchase is allowable under TMC Section 22.3.100(c) entitled “Exceptions
to the Competitive Process” which states:
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“The competitive selection processes set forth in this Chapter do not apply in the following
categories however purchases shall be made in accordance with procedures and regulations
established by the City Manager:

c) Competitive procedures were followed by a governmental agency, including a federal, state,
county, city, joint powers agency, special district, or cooperative purchasing agency
consisting of one or more such agencies, that are equivalent to the procedures set forth in
this Chapter, and the goods or services are supplied to the City at the same or better price
as the price obtained by that agency.”

Accordingly, staff recommends that City Council authorize a purchase order with Rush Truck
Centers of Whittier, CA in the amount of $2,663,701.90, plus a 5% contingency in the amount
of $133,185.10, for a total not-to-exceed amount of $2,796,887 to replace thirty-four (34) city
vehicles as a cooperative purchase with Sourcewell.

ATTACHMENTS
1. Rush Truck Center — RFP #032824 - Pricing

2. Sourcewell Contract— Rush Truck Center — RFP #032824
3. Rush Truck Center — Updated Quote



ATTACHMENT 1

Sourcewell >a

Rush Trucks #032824-RTG

Pricing for contract #032824-RTG offers Sourcewell participating agencies the following discounts:

e Ford Motor Company: 1.5% - 7% discount off MSRP

e Hino: 10% - 15% discount off MSRP

e |suzu: 10% - 15% discount off MSRP

e In addition, a volume discount may be considered when purchasing 10 or more units
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032824-RTG

~ |
Sourcewell Za
Solicitation Number: RFP #032824

CONTRACT

This Contract is between Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN
56479 (Sourcewell) and Rush Truck Centers of Texas, L.P., 555 IH-35 South Ste. 500, New
Braunfels, TX 78130 (Supplier).

Sourcewell is a State of Minnesota local government unit and service cooperative created
under the laws of the State of Minnesota (Minnesota Statutes Section 123A.21) that offers
cooperative procurement solutions to government entities. Participation is open to eligible
federal, state/province, and municipal governmental entities, higher education, K-12 education,
nonprofit, tribal government, and other public entities located in the United States and Canada.
Sourcewell issued a public solicitation for Class 4-8 Chassis and Cabs with Related Equipment,
Accessories, and Services from which Supplier was awarded a contract.

Supplier desires to contract with Sourcewell to provide equipment, products, or services to
Sourcewell and the entities located in the United States that access Sourcewell’s cooperative
purchasing contracts (Participating Entities).

1. TERM OF CONTRACT
A. EFFECTIVE DATE. This Contract is effective upon the date of the final signature below.

EXPIRATION DATE AND EXTENSION. This Contract expires July 9, 2028, unless it is cancelled
sooner pursuant to Article 22. This Contract allows up to three additional one-year extensions
upon the request of Sourcewell and written agreement by Supplier. Sourcewell retains the right
to consider additional extensions beyond seven years as required under exceptional
circumstances.

B. SURVIVAL OF TERMS. Notwithstanding any expiration or termination of this Contract, all
payment obligations incurred prior to expiration or termination will survive, as will the
following: Articles 11 through 14 survive the expiration or cancellation of this Contract. All
other rights will cease upon expiration or termination of this Contract.

Rev. 3/2022 1
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2. EQUIPMENT, PRODUCTS, OR SERVICES

A. EQUIPMENT, PRODUCTS, OR SERVICES. Supplier will provide the Equipment, Products, or
Services as stated in its Proposal submitted under the Solicitation Number listed above.
Supplier’s Equipment, Products, or Services Proposal (Proposal) is attached and incorporated
into this Contract.

All Equipment and Products provided under this Contract must be new and the current model.
Supplier may offer close-out or refurbished Equipment or Products if they are clearly indicated
in Supplier’s product and pricing list. Unless agreed to by the Participating Entities in advance,
Equipment or Products must be delivered as operational to the Participating Entity’s site.

This Contract offers an indefinite quantity of sales, and while substantial volume is anticipated,
sales and sales volume are not guaranteed.

B. WARRANTY. Supplier warrants that all Equipment, Products, and Services furnished are free
from liens and encumbrances, subject to the Notice of Security Interest attached hereto as
Exhibit A for Participating Entities with deferred payment terms. Any warranties on any
Equipment and Products sold by Rush are limited only to any printed warranty provided by the
applicable manufacturer of the Equipment or Product. Supplier agrees to assist the
Participating Entity in reaching a resolution in any dispute over warranty terms with the
manufacturer. Supplier warrants that all services performed by Supplier for a Participating
Entity, including repair, maintenance, and installation services (“Services”), will be performed in
a good and workmanlike manner in accordance with industry standards (“Services Warranty”).
The Services Warranty is valid for a period of ninety (90) days from the date the Service is
completed.

C. DEALERS, DISTRIBUTORS, AND/OR RESELLERS. Equipment, Products and Services will be
offered for sale to Participating Entities through Supplier and its affiliates as stated in Supplier’s
Proposal. Upon Contract execution and throughout the Contract term, Supplier must provide to
Sourcewell a current means to validate or authenticate Supplier’s authorized dealers,
distributors, or resellers relative to the Equipment, Products, and Services offered under this
Contract, which will be incorporated into this Contract by reference. It is the Supplier’s
responsibility to ensure Sourcewell receives the most current information.

3. PRICING

All Equipment, Products, or Services under this Contract will be priced at or below the price
stated in Supplier’s Proposal.

When providing pricing quotes to Participating Entities, all pricing quoted must reflect a
Participating Entity’s total cost of acquisition. This means that the quoted cost is for delivered

Rev. 3/2022 2
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Equipment, Products, and Services that are operational for their intended purpose, and
includes all costs to the Participating Entity’s requested delivery location.

Regardless of the payment method chosen by the Participating Entity, the total cost associated
with any purchase option of the Equipment, Products, or Services must always be disclosed in
the pricing quote to the applicable Participating Entity at the time of purchase.

A. SHIPPING AND SHIPPING COSTS. All delivered Equipment and Products must be properly
packaged. Damaged Equipment and Products may be rejected. If the damage is not readily
apparent at the time of delivery, Supplier must permit the Equipment and Products to be
returned within a reasonable time at no cost to Sourcewell or its Participating Entities.
Participating Entities reserve the right to inspect the Equipment and Products at a reasonable
time after delivery where circumstances or conditions prevent effective inspection of the
Equipment and Products at the time of delivery. In the event of the delivery of nonconforming
Equipment and Products, the Participating Entity will notify the Supplier as soon as possible and
the Supplier will replace nonconforming Equipment and Products with conforming Equipment
and Products that are acceptable to the Participating Entity.

Supplier must arrange for and pay for the return shipment on Equipment and Products that arrive
in a defective or inoperable condition.

Sourcewell may declare the Supplier in breach of this Contract if the Supplier intentionally
delivers substandard or inferior Equipment or Products.

B. SALES TAX. Each Participating Entity is responsible for supplying the Supplier with valid tax-
exemption certification(s). When ordering, a Participating Entity must indicate if it is a tax-
exempt entity.

C. HOT LIST PRICING. At any time during this Contract, Supplier may offer a specific selection
of Equipment, Products, or Services at discounts greater than those listed in the Contract.
When Supplier determines it will offer Hot List Pricing, it must be submitted electronically to
Sourcewell in a line-item format. Equipment, Products, or Services may be added or removed
from the Hot List at any time through a Sourcewell Price and Product Change Form as defined
in Article 4 below.

Hot List program and pricing may also be used to discount and liquidate close-out and
discontinued Equipment and Products as long as those close-out and discontinued items are
clearly identified as such. Current ordering process and administrative fees apply. Hot List
Pricing must be published and made available to all Participating Entities.

Rev. 3/2022 3
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4. PRODUCT AND PRICING CHANGE REQUESTS

Supplier may request Equipment, Product, or Service changes, additions, or deletions at any
time. All requests must be made in writing by submitting a signed Sourcewell Price and Product
Change Request Form to the assigned Sourcewell Supplier Development Administrator. This
approved form is available from the assigned Sourcewell Supplier Development Administrator.
At a minimum, the request must:

Identify the applicable Sourcewell contract number;

Clearly specify the requested change;

Provide sufficient detail to justify the requested change;

Individually list all Equipment, Products, or Services affected by the requested change,
along with the requested change (e.g., addition, deletion, price change); and

e Include a complete restatement of pricing documentation in Microsoft Excel with the
effective date of the modified pricing, or product addition or deletion. The new pricing
restatement must include all Equipment, Products, and Services offered, even for those
items where pricing remains unchanged.

A fully executed Sourcewell Price and Product Change Request Form will become an
amendment to this Contract and will be incorporated by reference.

5. PARTICIPATION, CONTRACT ACCESS, AND PARTICIPATING ENTITY REQUIREMENTS

A. PARTICIPATION. Sourcewell’s cooperative contracts are available and open to public and
nonprofit entities across the United States and Canada; such as federal, state/province,
municipal, K-12 and higher education, tribal government, and other public entities.

The benefits of this Contract should be available to all Participating Entities located in the
United States that can legally access the Equipment, Products, or Services under this Contract.
A Participating Entity’s authority to access this Contract is determined through its cooperative
purchasing, interlocal, or joint powers laws. Any entity accessing benefits of this Contract will
be considered a Service Member of Sourcewell during such time of access. Supplier
understands that a Participating Entity’s use of this Contract is at the Participating Entity’s sole
convenience and Participating Entities reserve the right to obtain like Equipment, Products, or
Services from any other source.

Supplier is responsible for familiarizing its sales and service forces with Sourcewell contract use
eligibility requirements and documentation and will encourage potential participating entities
to join Sourcewell. Sourcewell reserves the right to add and remove Participating Entities to its
roster during the term of this Contract.

Rev. 3/2022 4
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B. PUBLIC FACILITIES. Supplier’s employees may be required to perform work at government-
owned facilities, including schools. Supplier’s employees and agents must conduct themselves
in a professional manner while on the premises, and in accordance with Participating Entity
policies and procedures, and all applicable laws.

6. PARTICIPATING ENTITY USE AND PURCHASING

A. ORDERS AND PAYMENT. To access the contracted Equipment, Products, or Services under
this Contract, a Participating Entity must clearly indicate to Supplier that it intends to access this
Contract; however, order flow and procedure will be developed jointly between Sourcewell and
Supplier. Typically, a Participating Entity will issue an order directly to Supplier or its authorized
subsidiary, distributor, dealer, or reseller. If a Participating Entity issues a purchase order, it
may use its own forms, but the purchase order should clearly note the applicable Sourcewell
contract number. All Participating Entity orders under this Contract must be issued prior to
expiration or cancellation of this Contract; however, Supplier performance, Participating Entity
payment obligations, and any applicable warranty periods or other Supplier or Participating
Entity obligations may extend beyond the term of this Contract.

Supplier’s acceptable forms of payment are included in its attached Proposal. Participating
Entities will be solely responsible for payment and Sourcewell will have no liability for any
unpaid invoice of any Participating Entity.

B. ADDITIONAL TERMS AND CONDITIONS/PARTICIPATING ADDENDUM. Additional terms and
conditions to a purchase order, or other required transaction documentation, may be
negotiated between a Participating Entity and Supplier, such as job or industry-specific
requirements, legal requirements (e.g., affirmative action or immigration status requirements),
or specific local policy requirements. Some Participating Entities may require the use of a
Participating Addendum, the terms of which will be negotiated directly between the
Participating Entity and the Supplier or its authorized dealers, distributors, or resellers, as
applicable. Any negotiated additional terms and conditions must never be less favorable to the
Participating Entity than what is contained in this Contract.

C. SPECIALIZED SERVICE REQUIREMENTS. In the event that the Participating Entity requires
service or specialized performance requirements not addressed in this Contract (such as e-
commerce specifications, specialized delivery requirements, or other specifications and
requirements), the Participating Entity and the Supplier may enter into a separate, standalone
agreement, apart from this Contract. Sourcewell, including its agents and employees, will not
be made a party to a claim for breach of such agreement.

D. TERMINATION OF ORDERS. Participating Entities may terminate an order, in whole or
in part, immediately upon notice to Supplier in the event of any of the following events:

Rev. 3/2022 5
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1. The Participating Entity fails to receive funding or appropriation from its governing body
at levels sufficient to pay for the equipment, products, or services to be purchased; or

2. Federal, state, or provincial laws or regulations prohibit the purchase or change the
Participating Entity’s requirements.

E. GOVERNING LAW AND VENUE. The governing law and venue for any action related to a
Participating Entity’s order will be determined by the Participating Entity making the purchase.

7. CUSTOMER SERVICE

A. PRIMARY ACCOUNT REPRESENTATIVE. Supplier will assign an Account Representative to
Sourcewell for this Contract and must provide prompt notice to Sourcewell if that person is
changed. The Account Representative will be responsible for:

e Maintenance and management of this Contract;
e Timely response to all Sourcewell and Participating Entity inquiries; and
e Business reviews to Sourcewell and Participating Entities, if applicable.

B. BUSINESS REVIEWS. Supplier must perform a minimum of one business review with
Sourcewell per contract year. The business review will cover sales to Participating Entities,
pricing and contract terms, administrative fees, sales data reports, performance issues, supply
issues, customer issues, and any other necessary information.

8. REPORT ON CONTRACT SALES ACTIVITY AND ADMINISTRATIVE FEE PAYMENT

A. CONTRACT SALES ACTIVITY REPORT. Each calendar quarter, Supplier must provide a
contract sales activity report (Report) to the Sourcewell Supplier Development Administrator
assigned to this Contract. Reports are due no later than 45 days after the end of each calendar
quarter. A Report must be provided regardless of the number or amount of sales during that
quarter (i.e., if there are no sales, Supplier must submit a report indicating no sales were
made).

The Report must contain the following fields:

e Participating Entity Name (e.g., City of Staples Highway Department);
e Participating Entity Physical Street Address;

e Participating Entity City;

e Participating Entity State/Province;

e Participating Entity Zip/Postal Code;

e Participating Entity Contact Name;

e Participating Entity Contact Email Address;

e Participating Entity Contact Telephone Number;
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e Sourcewell Assigned Entity/Participating Entity Number;

e |[tem Purchased Description;

e [tem Purchased Price;

e Sourcewell Administrative Fee Applied; and

e Date Purchase was invoiced/sale was recognized as revenue by Supplier.

B. ADMINISTRATIVE FEE. In consideration for the support and services provided by Sourcewell,
the Supplier will pay an administrative fee to Sourcewell on all Equipment, Products, and
Services provided to Participating Entities. The Administrative Fee must be included in, and not
added to, the pricing. Supplier may not charge Participating Entities more than the contracted
price to offset the Administrative Fee.

The Supplier will submit payment to Sourcewell for the percentage of administrative fee stated
in the Proposal multiplied by the total sales of all Equipment, Products, and Services purchased
by Participating Entities under this Contract during each calendar quarter. Payments should
note the Supplier’s name and Sourcewell-assigned contract number in the memo; and must be
mailed to the address above “Attn: Accounts Receivable” or remitted electronically to
Sourcewell’s banking institution per Sourcewell’s Finance department instructions. Payments
must be received no later than 45 calendar days after the end of each calendar quarter.

Supplier agrees to cooperate with Sourcewell in auditing transactions under this Contract to
ensure that the administrative fee is paid on all items purchased under this Contract.

In the event the Supplier is delinquent in any undisputed administrative fees, Sourcewell
reserves the right to cancel this Contract and reject any proposal submitted by the Supplier in
any subsequent solicitation. In the event this Contract is cancelled by either party prior to the
Contract’s expiration date, the administrative fee payment will be due no more than 30 days
from the cancellation date.

9. AUTHORIZED REPRESENTATIVE
Sourcewell's Authorized Representative is its Chief Procurement Officer.
Supplier’s Authorized Representative is the person named in the Supplier’s Proposal. If
Supplier’s Authorized Representative changes at any time during this Contract, Supplier must
promptly notify Sourcewell in writing.
10. AUDIT, ASSIGNMENT, AMENDMENTS, WAIVER, AND CONTRACT COMPLETE
A. AUDIT. Pursuant to Minnesota Statutes Section 16C.05, subdivision 5, the books, records,

documents, and accounting procedures and practices relevant to this Contract are subject to
examination by Sourcewell or the Minnesota State Auditor for a minimum of six years from the
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end of this Contract. This clause extends to Participating Entities as it relates to business
conducted by that Participating Entity under this Contract.

B. ASSIGNMENT. Neither party may assign or otherwise transfer its rights or obligations under
this Contract without the prior written consent of the other party and a fully executed
assignment agreement. Such consent will not be unreasonably withheld. Any prohibited
assignment will be invalid.

C. AMENDMENTS. Any amendment to this Contract must be in writing and will not be effective
until it has been duly executed by the parties.

D. WAIVER. Failure by either party to take action or assert any right under this Contract will
not be deemed a waiver of such right in the event of the continuation or repetition of the
circumstances giving rise to such right. Any such waiver must be in writing and signed by the
parties.

E. CONTRACT COMPLETE. This Contract represents the complete agreement between the
parties. No other understanding regarding this Contract, whether written or oral, may be used
to bind either party. For any conflict between the attached Proposal and the terms set out in
Articles 1-22 of this Contract, the terms of Articles 1-22 will govern.

F. RELATIONSHIP OF THE PARTIES. The relationship of the parties is one of independent
contractors, each free to exercise judgment and discretion with regard to the conduct of their
respective businesses. This Contract does not create a partnership, joint venture, or any other
relationship such as master-servant, or principal-agent.

11. INDEMNITY AND HOLD HARMLESS

Supplier must indemnify, defend, save, and hold Sourcewell and its Participating Entities,
including their agents and employees, harmless from any claims or causes of action, including
attorneys’ fees incurred by Sourcewell or its Participating Entities, brought or alleged by
unaffiliated third parties arising out of any negligent act or omission in the performance of this
Contract by the Supplier or its agents or employees; this indemnification includes injury or
death to person(s) or property alleged to have been caused by the negligent act or omission of
Supplier relating to the Equipment, Products, or Services provided by Supplier under this
Contract. Sourcewell’s responsibility will be governed by the State of Minnesota’s Tort Liability
Act (Minnesota Statutes Chapter 466) and other applicable law.

12. GOVERNMENT DATA PRACTICES

Supplier and Sourcewell must comply with the Minnesota Government Data Practices Act,
Minnesota Statutes Chapter 13, as it applies to all data provided by or provided to Sourcewell
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under this Contract and as it applies to all data created, collected, received, maintained, or
disseminated by the Supplier under this Contract.

13. INTELLECTUAL PROPERTY, PUBLICITY, MARKETING, AND ENDORSEMENT

A. INTELLECTUAL PROPERTY
1. Grant of License. During the term of this Contract:
a. Sourcewell grants to Supplier a royalty-free, worldwide, non-exclusive right and
license to use the trademark(s) provided to Supplier by Sourcewell in advertising and
promotional materials for the purpose of marketing Sourcewell’s relationship with
Supplier.
b. Supplier grants to Sourcewell a royalty-free, worldwide, non-exclusive right and
license to use Supplier’s trademarks in advertising and promotional materials for the
purpose of marketing Supplier’s relationship with Sourcewell.
2. Limited Right of Sublicense. The right and license granted herein includes a limited right
of each party to grant sublicenses to their respective subsidiaries, distributors, dealers,
resellers, marketing representatives, and agents (collectively “Permitted Sublicensees”) in
advertising and promotional materials for the purpose of marketing the Parties’ relationship
to Participating Entities. Any sublicense granted will be subject to the terms and conditions
of this Article. Each party will be responsible for any breach of this Article by any of their
respective sublicensees.
3. Use; Quality Control.
a. Neither party may alter the other party’s trademarks from the form provided
and must comply with removal requests as to specific uses of its trademarks or
logos.
b. Each party agrees to use, and to cause its Permitted Sublicensees to use, the
other party’s trademarks only in good faith and in a dignified manner consistent with
such party’s use of the trademarks. Upon written notice to the breaching party, the
breaching party has 30 days of the date of the written notice to cure the breach or
the license will be terminated.
4. Termination. Upon the termination of this Contract for any reason, each party, including
Permitted Sublicensees, will have 30 days to remove all Trademarks from signage, websites,
and the like bearing the other party’s name or logo (excepting Sourcewell’s pre-printed
catalog of suppliers which may be used until the next printing). Supplier must return all
marketing and promotional materials, including signage, provided by Sourcewell, or dispose
of it according to Sourcewell’s written directions.

B. PUBLICITY. Any publicity regarding the subject matter of this Contract must not be released
without prior written approval from the Authorized Representatives. Publicity includes notices,
informational pamphlets, press releases, research, reports, signs, and similar public notices
prepared by or for the Supplier individually or jointly with others, or any subcontractors, with
respect to the program, publications, or services provided resulting from this Contract.
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C. MARKETING. Any direct advertising, marketing, or offers with Participating Entities must be
approved by Sourcewell. Send all approval requests to the Sourcewell Supplier Development
Administrator assigned to this Contract.

D. ENDORSEMENT. The Supplier must not claim that Sourcewell endorses its Equipment,
Products, or Services.

14. GOVERNING LAW, JURISDICTION, AND VENUE

The substantive and procedural laws of the State of Minnesota will govern this Contract. Venue
for all legal proceedings arising out of this Contract, or its breach, must be in the appropriate
state court in Todd County, Minnesota or federal court in Fergus Falls, Minnesota.

15. FORCE MAJEURE

Neither party to this Contract will be held responsible for delay or default caused by acts of God
or other conditions that are beyond that party’s reasonable control. A party defaulting under
this provision must provide the other party prompt written notice of the default.

16. SEVERABILITY

If any provision of this Contract is found by a court of competent jurisdiction to be illegal,
unenforceable, or void then both parties will be relieved from all obligations arising from that
provision. If the remainder of this Contract is capable of being performed, it will not be affected
by such determination or finding and must be fully performed.

17. PERFORMANCE, DEFAULT, AND REMEDIES

A. PERFORMANCE. During the term of this Contract, the parties will monitor performance and
address unresolved contract issues as follows:

1. Notification. The parties must promptly notify each other of any known dispute and
work in good faith to resolve such dispute within a reasonable period of time. If necessary,
Sourcewell and the Supplier will jointly develop a short briefing document that describes
the issue(s), relevant impact, and positions of both parties.

2. Escalation. If parties are unable to resolve the issue in a timely manner, as specified
above, either Sourcewell or Supplier may escalate the resolution of the issue to a higher
level of management. The Supplier will have 30 calendar days to cure an outstanding issue.
3. Performance while Dispute is Pending. Notwithstanding the existence of a dispute, the
Supplier must continue without delay to carry out all of its responsibilities under the
Contract that are not affected by the dispute. If the Supplier fails to continue without delay
to perform its responsibilities under the Contract, in the accomplishment of all undisputed
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work, the Supplier will bear any additional costs incurred by Sourcewell and/or its
Participating Entities as a result of such failure to proceed.

B. DEFAULT AND REMEDIES. Either of the following constitutes cause to declare this Contract,
or any Participating Entity order under this Contract, in default:

1. Nonperformance of contractual requirements, or
2. A material breach of any term or condition of this Contract.

The party claiming default must provide written notice of the default, with 30 calendar days to
cure the default. Time allowed for cure will not diminish or eliminate any liability for liquidated
or other damages. If the default remains after the opportunity for cure, the non-defaulting
party may:

e Exercise any remedy provided by law or equity, or
e Terminate the Contract or any portion thereof, including any orders issued against the
Contract.

18. INSURANCE

A. REQUIREMENTS. At its own expense, Supplier must maintain insurance policy(ies) in effect
at all times during the performance of this Contract with insurance company(ies) licensed or
authorized to do business in the State of Minnesota having an “AM BEST” rating of A- or better,
with coverage and limits of insurance not less than the following:

1. Workers’ Compensation and Employer’s Liability.
Workers” Compensation: As required by any applicable law or regulation.
Employer's Liability Insurance: must be provided in amounts not less than listed below:
Minimum limits:
$500,000 each accident for bodily injury by accident
$500,000 policy limit for bodily injury by disease
$500,000 each employee for bodily injury by disease

2.  Commercial General Liability Insurance. Supplier will maintain insurance covering its
operations, with coverage on an occurrence basis, and must be subject to terms no less
broad than the Insurance Services Office (“ISO”) Commercial General Liability Form
CGO0001 (2001 or newer edition), or equivalent. At a minimum, coverage must include
liability arising from premises, operations, bodily injury and property damage,
independent contractors, products-completed operations including construction defect,
contractual liability, blanket contractual liability, and personal injury and advertising
injury. All required limits, terms and conditions of coverage must be maintained during
the term of this Contract.

Minimum Limits:
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$1,000,000 each occurrence Bodily Injury and Property Damage
$1,000,000 Personal and Advertising Injury

$2,000,000 aggregate for products liability-completed operations
$2,000,000 general aggregate

3. Commercial Automobile Liability Insurance. During the term of this Contract,
Supplier will maintain insurance covering all owned, hired, and non-owned automobiles
in limits of liability not less than indicated below. The coverage must be subject to terms
no less broad than ISO Business Auto Coverage Form CA 0001 (2010 edition or newer),
or equivalent.

Minimum Limits:

$1,000,000 each accident, combined single limit

4. Umbrella Insurance. During the term of this Contract, Supplier will maintain
umbrella coverage over Employer’s Liability, Commercial General Liability, and
Commercial Automobile.

Minimum Limits:

$2,000,000

Failure of Supplier to maintain the required insurance will constitute a material breach entitling
Sourcewell to immediately terminate this Contract for default.

B. CERTIFICATES OF INSURANCE. Prior to commencing under this Contract, Supplier must
furnish to Sourcewell a certificate of insurance, as evidence of the insurance required under this
Contract. Prior to expiration of the policy(ies), renewal certificates must be mailed to
Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN 56479 or sent to the
Sourcewell Supplier Development Administrator assigned to this Contract. The certificates must
be signed by a person authorized by the insurer(s) to bind coverage on their behalf.

Failure to request certificates of insurance by Sourcewell, or failure of Supplier to provide
certificates of insurance, in no way limits or relieves Supplier of its duties and responsibilities in
this Contract.

C. ADDITIONAL INSURED ENDORSEMENT AND PRIMARY AND NON-CONTRIBUTORY
INSURANCE CLAUSE. Supplier agrees to list Sourcewell and its Participating Entities, including
their officers, agents, and employees, as an additional insured under the Supplier’s commercial
general liability insurance policy with respect to liability arising out of activities, “operations,” or
“work” performed by or on behalf of Supplier, and products and completed operations of
Supplier. The policy provision(s) or endorsement(s) must further provide that coverage is
primary and not excess over or contributory with any other valid, applicable, and collectible
insurance or self-insurance in force for the additional insureds.
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D. WAIVER OF SUBROGATION. Supplier waives and must require (by endorsement or
otherwise) all its insurers to waive subrogation rights against Sourcewell and other additional
insureds for losses paid under the insurance policies required by this Contract or other
insurance applicable to the Supplier or its subcontractors. The waiver must apply to all
deductibles and/or self-insured retentions applicable to the required or any other insurance
maintained by the Supplier or its subcontractors. Where permitted by law, Supplier must
require similar written express waivers of subrogation and insurance clauses from each of its
subcontractors.

E. UMBRELLA/EXCESS LIABILITY/SELF-INSURED RETENTION. The limits required by this
Contract can be met by either providing a primary policy or in combination with
umbrella/excess liability policy(ies), or self-insured retention.

19. COMPLIANCE

A. LAWS AND REGULATIONS. All Equipment, Products, or Services provided under this
Contract must comply fully with applicable federal laws and regulations, and with the laws in
the states and provinces in which the Equipment, Products, or Services are sold.

B. LICENSES. Supplier must maintain a valid and current status on all required federal,
state/provincial, and local licenses, bonds, and permits required for the operation of the
business that the Supplier conducts with Sourcewell and Participating Entities.

20. BANKRUPTCY, DEBARMENT, OR SUSPENSION CERTIFICATION

Supplier certifies and warrants that it is not in bankruptcy or that it has previously disclosed in
writing certain information to Sourcewell related to bankruptcy actions. If at any time during
this Contract Supplier declares bankruptcy, Supplier must immediately notify Sourcewell in
writing.

Supplier certifies and warrants that neither it nor its principals are presently debarred,
suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs
operated by the State of Minnesota; the United States federal government or the Canadian
government, as applicable; or any Participating Entity. Supplier certifies and warrants that
neither it nor its principals have been convicted of a criminal offense related to the subject
matter of this Contract. Supplier further warrants that it will provide immediate written notice
to Sourcewell if this certification changes at any time.

21. PROVISIONS FOR NON-UNITED STATES FEDERAL ENTITY PROCUREMENTS UNDER
UNITED STATES FEDERAL AWARDS OR OTHER AWARDS

Participating Entities that use United States federal grant or FEMA funds to purchase goods or
services from this Contract may be subject to additional requirements including the
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procurement standards of the Uniform Administrative Requirements, Cost Principles and Audit
Requirements for Federal Awards, 2 C.F.R. § 200. Participating Entities may have additional
requirements based on specific funding source terms or conditions. Within this Article, all
references to “federal” should be interpreted to mean the United States federal government.
The following list only applies when a Participating Entity accesses Supplier’s Equipment,
Products, or Services with United States federal funds.

A. EQUAL EMPLOYMENT OPPORTUNITY. Except as otherwise provided under 41 C.F.R. § 60, all
contracts that meet the definition of “federally assisted construction contract” in 41 C.F.R. § 60-
1.3 must include the equal opportunity clause provided under 41 C.F.R. §60-1.4(b), in
accordance with Executive Order 11246, “Equal Employment Opportunity” (30 FR 12319,
12935, 3 C.F.R. §, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending
Executive Order 11246 Relating to Equal Employment Opportunity,” and implementing
regulations at 41 C.F.R. § 60, “Office of Federal Contract Compliance Programs, Equal
Employment Opportunity, Department of Labor.” The equal opportunity clause is incorporated
herein by reference.

B. DAVIS-BACON ACT, AS AMENDED (40 U.S.C. § 3141-3148). When required by federal
program legislation, all prime construction contracts in excess of $2,000 awarded by non-
federal entities must include a provision for compliance with the Davis-Bacon Act (40 U.S.C. §
3141-3144, and 3146-3148) as supplemented by Department of Labor regulations (29 C.F.R. § 5,
“Labor Standards Provisions Applicable to Contracts Covering Federally Financed and Assisted
Construction”). In accordance with the statute, contractors must be required to pay wages to
laborers and mechanics at a rate not less than the prevailing wages specified in a wage
determination made by the Secretary of Labor. In addition, contractors must be required to pay
wages not less than once a week. The non-federal entity must place a copy of the current
prevailing wage determination issued by the Department of Labor in each solicitation. The
decision to award a contract or subcontract must be conditioned upon the acceptance of the
wage determination. The non-federal entity must report all suspected or reported violations to
the federal awarding agency. The contracts must also include a provision for compliance with
the Copeland “Anti-Kickback” Act (40 U.S.C. § 3145), as supplemented by Department of Labor
regulations (29 C.F.R. § 3, “Contractors and Subcontractors on Public Building or Public Work
Financed in Whole or in Part by Loans or Grants from the United States”). The Act provides that
each contractor or subrecipient must be prohibited from inducing, by any means, any person
employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which he or she is otherwise entitled. The non-federal entity must report

all suspected or reported violations to the federal awarding agency. Supplier must be in
compliance with all applicable Davis-Bacon Act provisions.

C. CONTRACT WORK HOURS AND SAFETY STANDARDS ACT (40 U.S.C. § 3701-3708). Where
applicable, all contracts awarded by the non-federal entity in excess of $100,000 that involve
the employment of mechanics or laborers must include a provision for compliance with 40
U.S.C. §§ 3702 and 3704, as supplemented by Department of Labor regulations (29 C.F.R. § 5).
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Under 40 U.S.C. § 3702 of the Act, each contractor must be required to compute the wages of
every mechanic and laborer on the basis of a standard work week of 40 hours. Work in excess
of the standard work week is permissible provided that the worker is compensated at a rate of
not less than one and a half times the basic rate of pay for all hours worked in excess of 40
hours in the work week. The requirements of 40 U.S.C. § 3704 are applicable to construction
work and provide that no laborer or mechanic must be required to work in surroundings or
under working conditions which are unsanitary, hazardous or dangerous. These requirements
do not apply to the purchases of supplies or materials or articles ordinarily available on the
open market, or contracts for transportation or transmission of intelligence. This provision is
hereby incorporated by reference into this Contract. Supplier certifies that during the term of
an award for all contracts by Sourcewell resulting from this procurement process, Supplier must
comply with applicable requirements as referenced above.

D. RIGHTS TO INVENTIONS MADE UNDER A CONTRACT OR AGREEMENT. If the federal award
meets the definition of “funding agreement” under 37 C.F.R. § 401.2(a) and the recipient or
subrecipient wishes to enter into a contract with a small business firm or nonprofit organization
regarding the substitution of parties, assignment or performance of experimental,
developmental, or research work under that “funding agreement,” the recipient or subrecipient
must comply with the requirements of 37 C.F.R. § 401, “Rights to Inventions Made by Nonprofit
Organizations and Small Business Firms Under Government Grants, Contracts and Cooperative
Agreements,” and any implementing regulations issued by the awarding agency. Supplier
certifies that during the term of an award for all contracts by Sourcewell resulting from this
procurement process, Supplier must comply with applicable requirements as referenced above.

E. CLEAN AIR ACT (42 U.S.C. § 7401-7671Q.) AND THE FEDERAL WATER POLLUTION CONTROL
ACT (33 U.S.C. § 1251-1387). Contracts and subgrants of amounts in excess of $150,000 require
the non-federal award to agree to comply with all applicable standards, orders or regulations
issued pursuant to the Clean Air Act (42 U.S.C. § 7401- 7671q) and the Federal Water Pollution
Control Act as amended (33 U.S.C. § 1251- 1387). Violations must be reported to the Federal
awarding agency and the Regional Office of the Environmental Protection Agency (EPA).
Supplier certifies that during the term of this Contract will comply with applicable requirements
as referenced above.

F. DEBARMENT AND SUSPENSION (EXECUTIVE ORDERS 12549 AND 12689). A contract award
(see 2 C.F.R. § 180.220) must not be made to parties listed on the government wide exclusions
in the System for Award Management (SAM), in accordance with the OMB guidelines at 2 C.F.R.
§180 that implement Executive Orders 12549 (3 C.F.R. § 1986 Comp., p. 189) and 12689 (3
C.F.R. § 1989 Comp., p. 235), “Debarment and Suspension.” SAM Exclusions contains the names
of parties debarred, suspended, or otherwise excluded by agencies, as well as parties declared
ineligible under statutory or regulatory authority other than Executive Order 12549. Supplier
certifies that neither it nor its principals are presently debarred, suspended, proposed for
debarment, declared ineligible, or voluntarily excluded from participation by any federal
department or agency.
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G. BYRD ANTI-LOBBYING AMENDMENT, AS AMENDED (31 U.S.C. § 1352). Suppliers must file
any required certifications. Suppliers must not have used federal appropriated funds to pay any
person or organization for influencing or attempting to influence an officer or employee of any
agency, a member of Congress, officer or employee of Congress, or an employee of a member
of Congress in connection with obtaining any federal contract, grant, or any other award
covered by 31 U.S.C. § 1352. Suppliers must disclose any lobbying with non-federal funds that
takes place in connection with obtaining any federal award. Such disclosures are forwarded
from tier to tier up to the non-federal award. Suppliers must file all certifications and
disclosures required by, and otherwise comply with, the Byrd Anti-Lobbying Amendment (31
U.S.C. § 1352).

H. RECORD RETENTION REQUIREMENTS. To the extent applicable, Supplier must comply with
the record retention requirements detailed in 2 C.F.R. § 200.333. The Supplier further certifies
that it will retain all records as required by 2 C.F.R. § 200.333 for a period of 3 years after
grantees or subgrantees submit final expenditure reports or quarterly or annual financial
reports, as applicable, and all other pending matters are closed.

I. ENERGY POLICY AND CONSERVATION ACT COMPLIANCE. To the extent applicable, Supplier
must comply with the mandatory standards and policies relating to energy efficiency which are
contained in the state energy conservation plan issued in compliance with the Energy Policy
and Conservation Act.

J.  BUY AMERICAN PROVISIONS COMPLIANCE. To the extent applicable, Supplier must comply
with all applicable provisions of the Buy American Act. Purchases made in accordance with the
Buy American Act must follow the applicable procurement rules calling for free and open
competition.

K. ACCESS TO RECORDS (2 C.F.R. § 200.336). Supplier agrees that duly authorized
representatives of a federal agency must have access to any books, documents, papers and
records of Supplier that are directly pertinent to Supplier’s discharge of its obligations under
this Contract for the purpose of making audits, examinations, excerpts, and transcriptions. The
right also includes timely and reasonable access to Supplier’s personnel for the purpose of
interview and discussion relating to such documents.

L. PROCUREMENT OF RECOVERED MATERIALS (2 C.F.R. § 200.322). A non-federal entity that is
a state agency or agency of a political subdivision of a state and its contractors must comply
with Section 6002 of the Solid Waste Disposal Act, as amended by the Resource Conservation
and Recovery Act. The requirements of Section 6002 include procuring only items designated in
guidelines of the Environmental Protection Agency (EPA) at 40 C.F.R. § 247 that contain the
highest percentage of recovered materials practicable, consistent with maintaining a
satisfactory level of competition, where the purchase price of the item exceeds $10,000 or the
value of the quantity acquired during the preceding fiscal year exceeded $10,000; procuring
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solid waste management services in a manner that maximizes energy and resource recovery;
and establishing an affirmative procurement program for procurement of recovered materials
identified in the EPA guidelines.

M. FEDERAL SEAL(S), LOGOS, AND FLAGS. The Supplier cannot use the seal(s), logos, crests, or
reproductions of flags or likenesses of Federal agency officials without specific pre-approval.

N. NO OBLIGATION BY FEDERAL GOVERNMENT. The U.S. federal government is not a party to
this Contract or any purchase by a Participating Entity and is not subject to any obligations or
liabilities to the Participating Entity, Supplier, or any other party pertaining to any matter
resulting from the Contract or any purchase by an authorized user.

0. PROGRAM FRAUD AND FALSE OR FRAUDULENT STATEMENTS OR RELATED ACTS. The
Contractor acknowledges that 31 U.S.C. 38 (Administrative Remedies for False Claims and
Statements) applies to the Supplier’s actions pertaining to this Contract or any purchase by a
Participating Entity.

P. FEDERAL DEBT. The Supplier certifies that it is non-delinquent in its repayment of any
federal debt. Examples of relevant debt include delinquent payroll and other taxes, audit
disallowance, and benefit overpayments.

Q. CONFLICTS OF INTEREST. The Supplier must notify the U.S. Office of General Services,
Sourcewell, and Participating Entity as soon as possible if this Contract or any aspect related to
the anticipated work under this Contract raises an actual or potential conflict of interest (as
described in 2 C.F.R. Part 200). The Supplier must explain the actual or potential conflict in
writing in sufficient detail so that the U.S. Office of General Services, Sourcewell, and
Participating Entity are able to assess the actual or potential conflict; and provide any additional
information as necessary or requested.

R. U.S. EXECUTIVE ORDER 13224. The Supplier, and its subcontractors, must comply with U.S.
Executive Order 13224 and U.S. Laws that prohibit transactions with and provision of resources
and support to individuals and organizations associated with terrorism.

S. PROHIBITION ON CERTAIN TELECOMMUNICATIONS AND VIDEO SURVEILLANCE SERVICES OR
EQUIPMENT. To the extent applicable, Supplier certifies that during the term of this Contract it
will comply with applicable requirements of 2 C.F.R. § 200.216.

T. DOMESTIC PREFERENCES FOR PROCUREMENTS. To the extent applicable, Supplier certifies

that during the term of this Contract will comply with applicable requirements of 2 C.F.R. §
200.322.
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22. CANCELLATION

Sourcewell or Supplier may cancel this Contract at any time, with or without cause, upon 60
days’ written notice to the other party. However, Sourcewell may cancel this Contract
immediately upon discovery of a material defect in any certification made in Supplier’s
Proposal. Cancellation of this Contract does not relieve either party of financial, product, or
service obligations incurred or accrued prior to cancellation.

Sourcewell

DocuSigned by:

Juromy Sduvarts,

COFD2A139D064889...
By:

Jeremy Schwartz
Title: Chief Procurement Officer

7/16/2024 | 5:23 PM CDT
Date:

Rev. 3/2022

Rush Truck Centers of Texas, L.P.

DocuSigned by:

Miclarl [yons

By: 6583FB893EBF469...

Michael Lyons
Title: Associate General Counsel

7/16/2024 | 4:41 PM CDT
Date:
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Exhibit A

Notice of Security Interest

Notice Regarding Security Interest and Payment of Purchase Price

1. BMO Harris Bank N.A. or Navistar Capital (collectively, “Bank”) financed or will finance the
acquisition of each vehicle that Rush Enterprises, Inc. and its subsidiaries (“Rush”) will in
turn sell to you on deferred payment terms (“Vehicle”). Bank’s agreement with Rush
requires that Bank’s security interest in each Vehicle continue until Bank receives the full
amount that Bank financed for such Vehicle. Based on that agreement, your purchase of
a Vehicle will be subject to Bank’s prior, unrelinquished security interest, which will
continue until Bank receives the total amount that Bank financed for such Vehicle.

2. By written notice to you, Bank may require you to pay the purchase price for Vehicles

directly to Bank. If you pay any portion of the purchase price for a Vehicle directly to Bank,
Rush will credit such payment(s) against the amount you owe to Rush.
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RFP 032824 - Class 4-8 Chassis and Cabs with Related

Equipment, Accessories, and Services

Vendor Details

Company Name:

Does your company conduct
business under any other name? If
yes, please state:

Address:

Contact:
Email:
Phone:
HST#:

Submission Details

Created On:

Submitted On:
Submitted By:

Email:

Transaction #:
Submitter's IP Address:

Bid Number: RFP 032824

Rush Enterprises
Rush Truck Centers of Texas, LP

5551H 35 S.

New Braunfels, Texas 78130
Colton Kruse
krusec@rushenterprises.com
830-302-5200 5219
74-2786264

Saturday March 23, 2024 12:59:22
Thursday March 28, 2024 14:25:34

Colton Kruse

krusec@rushenterprises.com
2a729aea-e652-4465-b1a3-ecOfab14dedf
155.190.8.4

Vendor Name: Rush Enterprises
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Specifications
Table 1: Proposer Identity & Authorized Representatives

General Instructions (applies to all Tables) Sourcewell prefers a brief but thorough response to each question. Do not merely attach additional documents to your response without also
providing a substantive response. Do not leave answers blank; respond “N/A” if the question does not apply to you (preferably with an explanation).

Line

i *
e Question Response

1 Proposer Legal Name (one legal entity only): (In the event of Rush Truck Centers of Texas, L.P. N
award, will execute the resulting contract as "Supplier")

2 Identify all subsidiary entities of the Proposer whose equipment, [Rush Truck Centers of Texas, L.P. (RTC Texas) is a limited partnership formed in the state of Texas. Rush Truck
products, or services are included in the Proposal. Centers of Texas, L.P. has two partners: Rushtex, Inc. (a Delaware corporation) is the General Partner and Rushco,
Inc. (a Delaware corporation) is the Limited Partner. Rushtex, Inc. and Rushco, Inc. are wholly owned subsidiaries of
Rush Enterprises, Inc. Rush Enterprises, a public company traded on NASDAQ under the symbols RUSHA and
RUSHB, began operations in Texas in 1965. Rush Enterprises operates its dealer network through state-based legal
entities. A separate legal entity has been established for each state in which Rush operates, each of which is a
wholly-owned subsidiary of Rush Enterprises.

The following is a list of affiliates of RTC Texas that will be utilized to serve Participating Dealers outside of Texas
under a resulting contract:

Rush Truck Centers of Alabama, Inc., Rush Truck Centers of Arizona, Inc., Rush Truck Centers of Arkansas, Inc., Rush
MD Truck Centers of California, Inc., Rush Truck Centers of California, Inc., Rush Truck Centers of Colorado, Inc.,
Rush Truck Centers of Florida, Inc., Rush Truck Centers of Georgia, Inc., Rush Truck Centers of Idaho, Inc., Rush
Truck Centers of lllinois, Inc., Rush Truck Centers of Indiana, Inc., Rush Truck Centers of Kansas, Inc., Rush Truck
Centers of Kentucky, Inc., Rush Truck Centers of Missouri, Inc., Rush Truck Centers of Nevada, Inc., Rush Truck
Centers of New Mexico, Inc., Rush Truck Centers of North Carolina, Inc., Rush Truck Centers of Ohio, Inc., Rush Truck
Centers of Oklahoma, Inc., Rush Truck Centers of Tennessee, Inc., Rush Truck Centers of Utah, Inc., Rush Truck
Centers of Virginia, Inc.

3 Identify all applicable assumed names or DBA names of the Rush Truck Center Phoenix, Rush Truck Center, Tucson, Rush Truck Center, Lowell, Rush Truck Center, Ceres, Rush
Proposer or Proposer's subsidiaries in Line 1 or Line 2 above. Truck Center, Fontana Medium Duty, Rush Truck Center, Los Angeles, Rush Truck Center, San Diego, Rush Truck
Center, Whittier, Rush Truck Center, Denver Medium Duty, Rush Truck Center, Denver, Rush Truck Center, Jacksonville,
Rush Truck Center, Orlando, Rush Truck Center, Orlando Light & Medium Duty, Rush Truck Center, Orlando North,
Rush Truck Center, Orlando South, Rush Truck Center, Atlanta, Rush Truck Center, Columbus, Rush Truck Center,
Doraville, Rush Truck Center, Smyma, Rush Truck Center, Tifton, Rush Intl Truck Center, Boise, Rush Intl Truck Center,
Twin Falls, Rush Truck Center Bloomington, Rush Truck Center, Chicago Light & Medium Duty, Rush Truck Center, Elk
Grove, Rush Truck Center, Olathe, Rush Truck Center, Springfield, Rush Truck Center, Las Vegas, Rush Intl Truckc
Center, Charlotte, Rush Truck Center, Cincinnati, Rush Truck Center, Columbus, Rush Truck Center, Dayton, Rush truck
Center, Oklahoma City, Rush Truck Center, Tulsa, Rush Truck Center, Memphis, Rush Truck Center, Amarillo, Rush
Truck Center, Austin, Rush Truck Center, College Station, Rush Truck Center, Corpus Christi, Rush Truck Center,
Dallas Light & Medium Duty, Rush Truck Center, Dallas Medium Duty, Rush Truck Center, El Paso, Rush Truck
Center, Houston, Rush Truck Center, Houston Medium Duty, Rush Truck Center, Houston Northwest, Rush Truck Center,
Laredo, Rush truck Center, Lubbock, Rush Truck Center, Pharr, Rush Truck Center, San Antonio, Rush Truck Center,
Sealy, Rush Truck Center, Texarkana, Rush Truck Center, Waco, Rush Truck Center, Chester

Other Rush locations that can support ancillary parts and service needs are:

Rush Truck Center, Chicago, Rush Truck Center, Cleveland, Rush Truck Center, Colorado Springs, Rush Truck Center, |.
Cotulla, Rush Truck Center, Dalhart, Rush Truck Center, Dallas, Rush Truck Center, Dallas South, Rush Truck Center,
Effingham, Rush Truck Center, Farmington, Rush Truck Center, Flagstaff, Rush Truck Center, Fontana, Rush Truck
Center, Fontana MD, Rush Truck Center, Fontana Vocational, Rush Truck Center, Ft. Worth, Rush Truck Center,
Gainesville , Rush Truck Center, Gary, Rush Truck Center, Greeley, Rush Truck Center, Haines City , Rush Truck
Center, Hickory, Rush Truck Center, Houston, Rush Truck Center, Houston MD, Rush Truck Center, Houston NW, Rush
Truck Center, Huntley, Rush Truck Center, Idaho Falls , Rush Truck Center, Indianapolis, Rush Truck Center,
Jacksonville East, Rush Truck Center, Jefferson City, Rush Truck Center, Joliet, Rush Truck Center, Jonesboro, Rush
Truck Center, Joplin, Rush Truck Center, Kansas City , Rush Truck Center, Lake City, Rush Truck Center, Las Cruces,
Rush Truck Center, Lewiston, Rush Truck Center, Lima, Rush Truck Center, Long Beach, Rush Truck Center, Lufkin,
Rush Truck Center, Macon, Rush Truck Center, Memphis West, Rush Truck Center, Mobile, Rush Truck Center,
Nashville, Rush Truck Center, North Little Rock, Rush Truck Center, Odessa, Rush Truck Center, Ogden, Rush Truck
Center, Olathe, Rush Truck Center, Otay Mesa, Rush Truck Center, Phoenix East, Rush Truck Center, Pontoon Beach,
Rush Truck Center, Pueblo, Rush Truck Center, Quincy, Rush Truck Center, Richmond, Rush Truck Center, Russellville,
Rush Truck Center, Saint Joseph, Rush Truck Center, Salina, Rush Truck Center, Salt Lake City, Rush Truck Center,
Sedalia, Truck Center, Springfield IL, Rush Truck Center, Springville, Rush Truck Center, St. George ,Rush Truck
Center, St. Peters, Rush Truck Center, Sylmar, Rush Truck Center, Tampa, Rush Truck Center, Topeka, Rush Truck
Center, Tyler, Rush Truck Center, Valdosta, Rush Truck Center, Ventura, Rush Truck Center, Victoria, Rush Truck
Center, Victorville, Rush Truck Center, West Plains, Rush Truck Center, Wichita, Rush Truck Center, Wichita Falls,
Rush Truck Center, Yuma

4 Provide your CAGE code or Unique Entity Identifier (SAM): RTC Dallas Light & Medium Duty - 9LOY5/DBT5CJKUV7S3
RTC San Antonio - 8LKV5/N19JWEGVFM79 *

List of CAGE Codes/UEls for all other Rush locations with a SAM account is available on request.
5 Proposer Physical Address: 555 IH 35 South Ste. 500 New Braunfels, Texas 78130 *
6 Proposer website address (or addresses): www.rushtruckcenters.com

7 Proposer's Authorized Representative (name, title, address, email |Whitt Michael

address & phone) (The representative must have authority to Senior Director of Medium Duty Sales

sign the “Proposer’s Assurance of Compliance” on behalf of the |[555 IH-35 South Ste. 500 New Braunfels, Texas 78130
Proposer and, in the event of award, will be expected to execute |michaelw@rushenterprises.com

the resulting contract): (830) 302-5242

8 Proposer's primary contact for this proposal (name, title, address, |Colton Kruse

email address & phone): National Account Sales Manager
555 |H-35 South Ste. 200 New Braunfels, Texas 78130 *
krusec@rushenterprises.com
(830) 302-5219

9 Proposer's other contacts for this proposal, if any (name, title, N/A
address, email address & phone):

Bid Number: RFP 032824 Vendor Name: Rush Enterprises
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Table 2: Company Information and Financial Strength

LG Question Response *

Iltem

10 Provide a brief history of your company, including your Rush Truck Centers of Texas, L.P. (RTC Texas) is a limited partnership formed in the state of Texas. Rush

company’s core values, business philosophy, and industry Truck Centers of Texas, L.P. has two partners: Rushtex, Inc. (a Delaware corporation) is the General

longevity related to the requested equipment, products or services. |Partner and Rushco, Inc. (a Delaware corporation) is the Limited Partner. Rushtex, Inc. and Rushco, Inc.
are wholly owned subsidiaries of Rush Enterprises, Inc.
Rush Enterprises, Inc. was founded in 1965 with (1) GMC dealership in Houston, Texas. Today we are publicly traded
with over (140) locations representing (8) OEMs nationwide. Across those locations Rush Truck Centers employs over
8,000 people helping us to achieve an annual revenue of $7.2B at the close of 2023. Rush Enterprises, is traded on
NASDAQ under the symbols RUSHA and RUSHB.
Productivity, fairness, positive attitude, excellence, and integrity are the core values that Rush Truck Centers pushes
each employee to embody every day. We work to continually make sure that our sales, parts, service & admin teams
have any and all tools necessary to accomplish this mission ultimately resulting in the best customer experience
possible.
At Rush Truck Centers, our business philosophy is to truly create a welcome atmosphere where our industry experts
and can help customers purchase equipment and keep their equipment on the road. We aim to do that through top
notch customer service, as well as expanding our national dealer network to add more locations to better service our
customer base. We are always looking for opportunities to grow and expand.

1" What are your company’s expectations in the event of an award? |If awarded, Rush Truck Centers intends to showcase the award to all of our municipal, education and not for profit
customers. As our sales, parts & service teams go out and call on this business sector we will use our industry
knowledge and experience to provide a single source solution option to the customer base. The capability of bringing
the ease of purchase through the Sourcewell contract with the customer base while offering Rush's top tier industry
experience will make this a win win for any of our clients.

12 Demonstrate your financial strength and stability with meaningful Rush Truck Centers is publicly traded on the Nasdag, in 2023 Rush Enterprises reported $7.92B in revenue. We have

data. This could include such items as financial statements, SEC |attached our most recent SEC filing in the document upload section.
filings, credit and bond ratings, letters of credit, and detailed

reference letters. Upload supporting documents (as applicable) in

the document upload section of your response.

13 What is your US market share for the solutions that you are The overall market share in 2023 for Rush Truck Centers was 6.2% of the Class 8 US Truck Market and 5.7% of the

proposing? Class 4-7 US Truck Market.

14 What is your Canadian market share for the solutions that you Rush Truck Centers is not currently proposing a solution for the Canadian market.

are proposing?

{5 Has your business ever petitioned for bankruptcy protection? If No

so, explain in detail.

16 How is your organization best described: is it a manufacturer, a |Rush Truck Centers is best described as a distributor/dealer/reseller for this proposal. Rush is a contracted franchisee

distributor/dealer/reseller, or a service provider? Answer of the specific manufacturers represented on this proposal.
whichever question (either a) or b) just below) best applies to
your organization.

a) If your company is best described as a
distributor/dealer/reseller (or similar entity), provide your written
authorization to act as a distributor/dealer/reseller for the
manufacturer of the products proposed in this RFP. If applicable,
is your dealer network independent or company owned?

b) If your company is best described as a manufacturer or
service provider, describe your relationship with your sales and
service force and with your dealer network in delivering the
products and services proposed in this RFP. Are these
individuals your employees, or the employees of a third party?

17 If applicable, provide a detailed explanation outlining the licenses |The Rush entities listed in item 2 are licensed in each applicable state as a representative of the manufacturers
and certifications that are both required to be held, and actually |presented in this proposal. In addition, we have franchise contracts in place with each of the manufacturers on this
held, by your organization (including third parties and proposal.
subcontractors that you use) in pursuit of the business
contemplated by this RFP.

18 Provide all “Suspension or Debarment” information that has Does not apply.
applied to your organization during the past ten years.

Table 3: Industry Recognition & Marketplace Success

Fing Question Response *

Item

19 Describe any relevant industry awards or recognition that your Rush Truck Centers has been recognized by each of the manufacturers represented for performance and customer

company has received in the past five years service levels.

20 What percentage of your sales are to the governmental sector in Approximately 15%, market dependent.

the past three years

21 What percentage of your sales are to the education sector in the |Approximately 5%, market dependent.
past three years

22 List any state, provincial, or cooperative purchasing contracts that |Buyboard both State & National & H-GAC comprise between 250-350 units per year for an annual revenue in 2023

you hold. of $39.5MM.
What is the annual sales volume for each of these contracts over
the past three years?

23 List any GSA contracts or Standing Offers and Supply Rush does not have any formal contracts in place with the GSA.

Arrangements (SOSA) that you hold.
What is the annual sales volume for each of these contracts over
the past three years?
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Table 4: References/Testimonials

27

Line Item 24. Supply reference information from three customers who are eligible to be Sourcewell participating entities.

Entity Name * Contact Name * Phone Number *

City of Austin, Texas Janet Opheim (512) 978-2634 *
City of Euless, Texas Kyle McAdams (817) 685-1598 *
City of DeSoto, Texas Wade Williams (972) 230-5714 *
City of Cedar Hill, Texas Kenneth Atkins (972) 291-5126 ext. 2840

City of Houston, Texas Daniel Davis (281) 740-8030

Table 5: Top Five Government or Education Customers

Line Item 25. Provide a list of your top five government, education, or non-profit customers (entity name is optional), including entity type, the state or province the entity is located in, scope
of the project(s), size of transaction(s), and dollar volumes from the past three years.

Entity Name Entity Type * |State / Province * Scope of Work * Size of Transactions * [Y):;I;r*Volume et

City of Austin Government Texas - TX Provided chassis and bodied up equipment to the 108 $21,700,396.98 +
City of Austin.

City of Phoenix Government Arizona - AZ Provided chassis and bodied up equipment to the 86 $28,355,662.56 +
City of Phoenix.

Virginia Department of Government Virginia - VA Provided chassis and bodied up equipment to the 110 $18,650,715.50 +

Transportation Virginia Department of Transportation.

lllinois Department of Government lllinois - IL Provided chassis and bodied up equipment to the to |104 $14,934,920.93 o

Transportation the lllinoi Department of Transportation.

Ohio Department of Government Ohio - OH Provided chassis and bodied up equipment to the 78 $8,835,185.02 +

Transportation Ohio Department of Transportation.

Table 6: Ability to Sell and Deliver Service

Describe your company’s capability to meet the needs of Sourcewell participating entities across the US and Canada, as applicable.

Your response should address in detail at least the following areas: locations of your network of sales and service providers, the number of workers (full-time equivalents) involved in each
sector, whether these workers are your direct employees (or employees of a third party), and any overlap between the sales and service functions.

k:: Question Response *

26 Sales force. Rush Truck Centers has a nationwide truck sales staff of approximately 275 people who maintain direct contact with
our customers. The sales team is supported by a team within each dealership that handles finance, title work, as well
as other administrative duties so that the sales team can stay customer focused.
Rush Truck Centers also maintains very close relationships with our vendors to provide new and used vehicles, as well
as parts & service solutions to our customer base. This includes organizations like Knapheide Manufacturing, Federal
Signal, Wabash, Morgan Corporation, and Reading Truck Body to name a few.

27 Dealer network or other distribution methods. With over 140 locations across the nation, Rush's capability to service customers in the U.S. is unparalleled in the
industry. Rush Truck Centers maintains $350MM in on hand parts inventory nationwide. This provides the ability the
move parts across the nation between our locations as needed. Beyond that, being a Hino, Dennis Eagle, Ford & *
Isuzu franchised dealer we also have the ability to utilize the overall OEM dealer network for warranty repairs & service
should occasion call for it.

28 Service force. Rush Truck Centers alone currently has over 1,400 technicians nationwide and over 350 outside parts and service

personnel that actively work to keep our customer's equipment on the road. At Rush we work tirelessly to make sure

that our technicians/service teams have the most up to date training, equipment, and tooling in an effort to minimize *
customer down time. Outside of the Rush dealer network, we also maintain very close relationships with our OEMs to
make sure that our customers can be serviced anywhere in the nation.

29 Describe the ordering process. If orders will be handled by Rush Truck Centers believes in a boots on the ground approach. We task our sales, parts & service teams to actively
distributors, dealers or others, explain the respective roles of the [call on customers to understand their business and to provide solutions for the issues that they have. When a member
Proposer and others. of the sales team gains an opportunity to quote a Sourcewell member, the local salesperson will gather all of the

details, and build a spec that will best work for the customer based on the customer's needs. |If there is a need for *
a body or upfit, Rush will engage our partners to facilitate the request or work with the customer's requested upfitter.

From there the local representative will work with our corporate team to build a Sourcewell compliant quote for the
customer. Once approved for purchase and a P.O. is received, Rush will process the P.O. immediately and will work

to get the unit/part or service requested delivered as quickly as possible.

30 Describe in detail the process and procedure of your customer Rush Truck Centers prides itself in being timely. Our sales, parts and service teams will work to get quotes back from

service program, if applicable. vendors and make sure that the customer has the final numbers as quickly as possible. We utilize our preferred

vendor partnerships to maintain the shortest lead times possible for both quotes and deliveries. During the purchasing | .
Include your response-time capabilities and commitments, as well |process our sales, parts and service teams will work to keep the customer informed of unit's status as it moves
as any incentives that help your providers meet your stated through the various stages of completion prior to delivery. Using our customer first philosophy we strive to provide the
service goals or promises. best customer service in the industry.

31 Describe your ability and willingness to provide your products Rush Truck Centers is prepared to offer products and services nationwide. We have a national account presence with
and services to Sourcewell participating entities in the United several large fleets that operate equipment across the United States. Rush Truck Centers intends to use that same *
States. business model to service Sourcewell clients regardless of their geographical location in the United States. Primarily

utilizing the more than 2,000 sales, parts and service personnel that are employed by Rush Truck Centers nationwide.

32 Describe your ability and willingness to provide your products At this time, we are not prepared to expand these proposed solutions into Canada. *
and services to Sourcewell participating entities in Canada.

33 Identify any geographic areas of the United States or Canada Rush is uniquely positioned to service all government, education, and not for profit customers in the United States. -
that you will NOT be fully serving through the proposed contract. |Each customer will be taken care of by one of our industry experts depending on their geographic location and need.

34 Identify any Sourcewell participating entity sectors (i.e., Except for the Federal government, as discussed below, Rush Truck Centers is willing to serve all participating entity
government, education, not-for-profit) that you will NOT be fully sectors. As we currently hold Buyboard & H-GAC contracts, we do not have any type of exclusivity agreement in
serving through the proposed contract. place. Rush's presence is national, and our goal is to serve every customer possible in the United States. Being

awarded the Sourcewell contract would open another avenue for Rush Truck Centers to do just that. *
Explain in detail. For example, does your company have only a
regional presence, or do other cooperative purchasing contracts Regarding the Federal government, our ability to serve Federal agencies will be determined by Rush on a case-by-
limit your ability to promote another contract? case as there may be certain Federal requirements that Rush or its suppliers cannot meet.

35 Define any specific contract requirements or restrictions that Logistical/Transportation cost will be a limiting factor. As equipment is moved to ports, there are loading fees, freight
would apply to our participating entities in Hawaii and Alaska costs, and other logistical expenses that would be incurred to deliver units to Alaska, Hawaii and other U.S. *
and in US Territories. Territories. These costs would of course need to be factored into sales price of the vehicle during the quote process.
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Table 7: Marketing Plan

LG Question Response *

Iltem

36 Describe your marketing strategy for promoting this contract Our marketing strategy is multifaceted. We rely heavily on digital marketing through our website, e-blast, social media
opportunity. Upload representative samples of your marketing platforms to reach our customer base. While also using more traditional forms of marketing such as mailers, print
materials (if applicable) in the document upload section of your adds in magazines, NASCAR sponsorships, even wrapping our mobile trucks as well as many other media to ensure
response. we are reaching as many prospects as possible. This broad-spectrum approach is ultimately anchored by our most

important asset, our people, that ensure that the personal touch and support remain in the sales process with our
customers while delivering the message of the capabilities that Rush Truck Centers has to offer. We have found that
through this process we reach a relatively broad demographic of clientele creating a well-diversified portfolio of
customers.

37 Describe your use of technology and digital data (e.g., social Rush Truck Centers uses a host of social media platforms to reach new/prospective clients. Platforms such as
media, metadata usage) to enhance marketing effectiveness. LinkedIn, Facebook, and others allow us to both reach out to customers directly via direct message as well as through

broader marketing strategies such as government/educational/not for profit specific posts. We also monitor comments
and messages on these platforms to either facilitate requests or respond to questions that clients may have. The goal
of our marketing campaigns is to maximize click through. Rush has found that offering a more targeted marketing
approach offers the best results where even our e-blasts are tailored to the business segment we serve. This
approach ensures that our message is relevant to the specific clients that we are targeting.

38 In your view, what is Sourcewell’s role in promoting contracts Sourcewell is a very well known purchasing cooperative entity and is trusted by many of the municipal and not for
arising out of this RFP? profit organizations in the U.S.. If awarded, Rush intends to showcase the award to all of our clients through email

campaigns, trade shows, in person meetings, as well as through our vendor relationships. In short, Sourcewell's
How will you integrate a Sourcewell-awarded contract into your members trust the cooperative and are loyal. Rush aims to build upon the brand recognition Sourcewell brings through
sales process? communication with our industry experts, highlighting our complete offering of service capabilities. Allowing Sourcewell
members to work with our industry experts for their fleet needs, while offering customers the flexibility of purchasing
through a cooperative contract. Rush Enterprises goal if awarded is to combined Sourcewell (one of the largest
purchasing cooperative in the nation) with the largest commercial truck dealer group in the nation to provide single
source solutions to as many government, education and not for profit entities as possible.
39 Are your products or services available through an e-procurement [Due to the variance in specifications in the vehicles that we provide, Rush prefers each client request be handled by
ordering process? one of our industry experts to ensure the right product is provided for the application. This approach allows Rush to
have more interaction with the customer to offer solutions that they may not know is available to them. Our sales

If so, describe your e-procurement system and how governmental |teams are trained to be solution minded and to make sure we offer customers all potential solutions that we feel may

and educational customers have used it. help their business, this is best accomplished with personal interaction. In support of this customer base, we do offer
an ecommerce solution to sourcing parts and receiving service from our locations aross the United States. This
customer-based solutions allows for comprehensive parts pricing, sourcing, and research. In addition we offer an
extensive service incident management platform for managing vehicles that are being serviced and repaired in our
dealerships. Real-time status updates, estimate review and approval, and historical repair reference are just some of
the features of this platform that are available to Sourcewell members to assist with their fleet management.

Table 8: Value-Added Attributes

Line q o

e Question Response

40 Describe any product, equipment, maintenance, or operator Rush works closely with our original equipment manufacturers as well as body upfitters and vendors to provide a
training programs that you offer to Sourcewell participating entities. |comprehensive training strategy for vehicles and equipment provided. These programs are tailored to meet the

specific needs of the Sourcewell member and will be developed as requested. Any associated costs for this training
Include details, such as whether training is standard or optional, will be discussed upfront after maximizing support from all involved.
who provides training, and any costs that apply.

41 Describe any technological advances that your proposed products |Working in concert with our represented OEM's in advancing fleet management technologies, Rush Truck Centers

or services offer. works to simplify the application of these technologies for the Sourcewell member. Through the development of our
RushCare system, we offer real-time communication platforms that are often communicating with the technologies
incorporated in the equipment provided. Monitored by our 24/7 call center, we aid customers in predictive incident
and preventative maintenance of their fleets. Through our dedicated telematics division, Rush remains on the forefront
of new and emerging technologies ensuring maximum uptime for our customers and solutions for their fleet needs.

42 Describe any “green” initiatives that relate to your company or to  |Being a leader in emerging technologies, Rush again led the industry in the adoption of alternate-fuel vehicles and
your products or services, and include a list of the certifying environmentally-focused dealer operations. This was evident of the early development of it's own CNG fuel systems,
agency for each. incorporating them into the vehicles provided to simarly-minded customers. It continues with the dedication to the

electric initiatives in support of the adoption of these vehicles in the market by providing battery charging stations at
our facilities, supported by solar panel based energy storage and delivery systems. In fact, the dedication to this
initiative is evident by operating electric vehicles in our own delivery fleet. Our commitment to these environmental-
based technologies will remain a focus and will continue to expand as more opportunities arise.

43 Identify any third-party issued eco-labels, ratings or certifications Ratings and certifications for the products included in the proposal are typically attained and managed at the original
that your company has received for the equipment or products equipment manufacturer level. As a distributor that represents these manufacturers, we fully support the initiatives set
included in your Proposal related to energy efficiency or forth to accomplish and maintain these sustainability recognitions.
conservation, life-cycle design (cradle-to-cradle), or other
green/sustainability factors.

44 Describe any Women or Minority Business Entity (WMBE), Small Rush Truck Centers does not hold any of these certifications.

Business Entity (SBE), or veteran owned business certifications
that your company or HUB partners have obtained. Upload
documentation of certification (as applicable) in the document
upload section of your response.

45 What unique attributes does your company, your products, or your |(Being the largest commercial truck dealer group in the nation, Rush Truck Centers offers an expansive sales, parts,
services offer to Sourcewell participating entities? What makes service and administrative team that offers top tier customer service. We pride ourselves on being a dedicated
your proposed solutions unique in your industry as it applies to commercial dealer group that has extensive knowledge of commercial vehicle capabilities along with the industry
Sourcewell participating entities? expertise that our body/upfit partners provide. Clients will have a wealth of industry knowledge at their disposal while

working with our expert teams.
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Table 9A: Warranty

29

Describe in detail your manufacturer warranty program, including conditions and requirements to qualify, claims procedure, and overall structure.

You may upload representative samples of your warranty materials (if applicable) in the document upload section of your response in addition to responding to the questions below.

Line g o

e Question Response

46 Do your warranties cover all products, parts, and labor? All product warranty coverages in reference to this proposal are provided to the end user by the original equipment

manufacturer or upfitter. We have attached copies of the standard warranty coverage for each OEM that we are
offering on this proposal.

47 Do your warranties impose usage restrictions or other limitations |Each OEM warranty has different usage restrictions and limitations. We have attached the standard warranty coverage
that adversely affect coverage? for each of the manufacturers we are offering on this proposal.

48 Do your warranties cover the expense of technicians’ travel time |Case dependent; typically the warranty coverage offered by the OEM does not include travel or mileage if mobile
and mileage to perform warranty repairs? service is requested. Any associated costs with these services will be presented prior to any services being

performed. In terms of towing, some OEMs will cover the expense of a tow into the closest factory certified warranty
facility if the unit is undrivable.

49 Are there any geographic regions of the United States or Any potential geographic restrictions will be discussed with the client at the time of quote to ensure that the vehicle
Canada (as applicable) for which you cannot provide a certified can be properly serviced and maintained for the Sourcewell member. We will work to spec equipment that maximizes
technician to perform warranty repairs? operating capability, but also maximizes access to service support for the client whether through the OEM network or

our network of Rush Enterprises locations.
How will Sourcewell participating entities in these regions be
provided service for warranty repair?

50 Will you cover warranty service for items made by other All warranty coverage is passed on from the OEM.
manufacturers that are part of your proposal, or are these
warranties issues typically passed on to the original equipment
manufacturer?

51 What are your proposed exchange and return programs and Rush Truck Centers does not offer an exchange or return policy.
policies?

52 Describe any service contract options for the items included in Extended service contracts are offered through OE programs as well as from Rush through our third-party partners.
your proposal. However, these extended service contracts are somewhat customizable and need to be discussed, quoted and

evaluated with each client on a case-by-case basis.

Table 10: Payment Terms and Financing Options

LG Question Response *

Item

53 Describe your payment terms and accepted payment methods. Rush Truck Centers does offer NET30 terms from the date of delivery (upon credit risk approval by the Rush credit

team).

54 Describe any leasing or financing options available for use by Rush Enterprises does offer municipal leasing and financing options through our third-party lending partners. At the
educational or governmental entities. time the vehicle is quoted we will gladly review these options with Sourcewell members to find the best option for

them. Any leasing or financing terms would be agreed to separately by the customer and the leasing/financing
company.

55 Describe any standard transaction documents that you propose to |Rush Truck Centers requires a Retail Sales Order, Delivery Receipt, and a CARB Attestation form. The State of
use in connection with an awarded contract (order forms, terms Attestation/Domicile form is required by Rush to be signed by the customer to make sure that non-California compliant
and conditions, service level agreements, etc.). Upload a sample trucks ultimately won't registered or primarily operated in the State of California due to new CARB, ACT, ACF, and
of each (as applicable) in the document upload section of your Low Nox Omnibus regulations. Other forms may include warranty start forms depending on the OEM.
response.

56 Do you accept the P-card procurement and payment process? Rush Truck Centers does except P-cards for payment on parts and service without a credit card processing fee.

If so, is there any additional cost to Sourcewell participating
entities for using this process?
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Table

Provide detailed pricing information in the questions that follow below. Keep in mind that reasonable price and product adjustments can be made during the term of an awarded Contract as

11: Pricing and Delivery

30

described in the RFP, the template Contract, and the Sourcewell Price and Product Change Request Form.

Line q o

e Question Response

57 Describe your pricing model (e.g., line-item discounts or product- |Rush Truck Centers will offer a discount off of ListtMSRP for 3 of the 4 OEMs included in this proposal, the OEM
category discounts). that will not show a discount off of pricing is Dennis Eagle which does not have a List Price or MSRP. In the case

of Dennis Eagle, the pricing shown is the Sourcwell member's price before any volume discounts are applied. Please
Provide detailed pricing data (including standard or list pricing note this is for the chassis only as any upfit that is requested or needed will need to be added to the quote to
and the Sourcewell discounted price) on all of the items that you |provide a complete price for the customer. *
want Sourcewell to consider as part of your RFP response.
If applicable, provide a SKU for each item in your proposal.
Upload your pricing materials (if applicable) in the document
upload section of your response.

58 Quantify the pricing discount represented by the pricing proposal Rush Truck Centers is prepared to offer the following minimum discount range off of ListtMSRP per OEM:
in this response. For example, if the pricing in your response Ford Motor Company: 1.50% to 7.00%
represents a percentage discount from MSRP or list, state the Hino: 10% to 15% *
percentage or percentage range. Isuzu: 10% to 15%"

Dennis Eagle: 0% as Dennis Eagle does not have a List/MSRP

59 Describe any quantity or volume discounts or rebate programs Any Sourcewell member looking to purchase 10 or more units, please contact us for additional price concession. *
that you offer.

60 Propose a method of facilitating “sourced” products or related Products or Goods sourced through open market channels will be quoted with additional markup not to exceed 15%
services, which may be referred to as “open market” items of the MSRP of the goods Products or Goods quoted to Rush Truck Centers.
or “nonstandard options”. For example, you may supply such *
items “at cost” or “at cost plus a percentage,” or you may supply
a quote for each such request.

61 Identify any element of the total cost of acquisition that is NOT From a chassis perspective we have included all applicable charges in our attached pricing list. If there is a specific
included in the pricing submitted with your response. need, training or special installation we will include that with the upfit portion of the quote to the Sourcwell members.

This includes all additional charges associated with a purchase

that are not directly identified as freight or shipping charges. For *
example, list costs for items like pre-delivery inspection,

installation, set up, mandatory training, or initial inspection. Identify

any parties that impose such costs and their relationship to the

Proposer.

62 If freight, delivery, or shipping is an additional cost to the Some of the OEMs allow for courtesy delivery by other dealers in the OEM dealer network to minimize any additional
Sourcewell participating entity, describe in detail the complete freight cost. If this resource is available through the specific OEM quoted, or if the equipment quoted doesn't require
freight, shipping, and delivery program. any upfit and we're able to ship directly to the end user from the factory we will certainly do so. However, if the unit |*

requires additional equipment to be added or an upfit prior to delivery then there will be freight cost incurred to move
the unit from the body company to the dealership or its final destination.

63 Specifically describe freight, shipping, and delivery terms or Shipping to Alaska, Hawaii, Canada and other off shore entities present several logistical hurdles that will require
programs available for Alaska, Hawaii, Canada, or any offshore additional expense such as port fees, loading fees, etc.. These additional expenses will be listed out on the
delivery. customer's quote for their review.

64 Describe any unique distribution and/or delivery methods or In addition to working with the franchised dealer network of the represented OEMs, Rush will utilize its extensive *
options offered in your proposal. network of dealerships to optimize delivery to the Sourcewell member while minimizing associated costs.

Table 12: Pricing Offered

Line i o g NP

T The Pricing Offered in this Proposal is: Comments

65 c. better than the Proposer typically offers to GPOs, cooperative procurement organizations, or state purchasing departments. Rush Truck Centers is offering

Sourcewell pricing that is more
aggressive than we've priced on other
cooperative contracts.

Table 13: Audit and Administrative Fee

T Question Response *

Iltem

66 Specifically describe any self-audit process or program that you Rush Truck Centers has a strict self-audit process in place to help ensure compliance to not only company policy and
plan to employ to verify compliance with your proposed Contract |procedures, but also to requirements of contracts with our customer base. This oversight is provided by our internal
with Sourcewell. audit staff in our accounting department as well as auditors from our Ethics and Compliance division based at

corporate headquarters. The Rush Sales Operations group will also help ensure compliance with the business
This process includes ensuring that Sourcewell participating requirements of the contract in place as well as providing reporting based on the terms requested in the contract.
entities obtain the proper pricing, that the Vendor reports all sales
under the Contract each quarter, and that the Vendor remits the
proper administrative fee to Sourcewell.
Provide sufficient detail to support your ability to report quarterly
sales to Sourcewell as described in the Contract template.

67 If you are awarded a contract, provide a few examples of internal |This Sales Operation Team will track the performance of the contract in place. While using a broad distribution model
metrics that will be tracked to measure whether you are having to approach this opportunity, the management of the contract will be handled centrally by the responsible representative |.
success with the contract. assigned to the contract with senior leadership oversight. Extensive reporting tools are in place to assist with this

management.

68 Identify a proposed administrative fee that you will pay to Rush is prepared to offer a per unit fee of:

Sourcewell for facilitating, managing, and promoting the $400.00 for all units class 3-5

Sourcewell Contract in the event that you are awarded a $750.00 for all units class 6-8

Contract. This fee is typically calculated as a percentage of *
Vendor's sales under the Contract or as a per-unit fee; it is not

a line-item addition to the Member’s cost of goods.

(See the RFP and template Contract for additional details.)
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Table 14A: Depth and Breadth of Offered Equipment Products and Services 31

Proposers submitting a proposal in Category 1 as defined herein will be submitting in the broad category that includes all types of engines, fuel, and propulsion systems. For example, if a
Proposer offers chassis and cabs with Internal Combustion Engines (ICE) as well as chassis and cabs with electric propulsion systems the Proposer should designate it is seeking an award
in Category 1 only. Proposers seeking an award in Category 2, as defined herein, must include at least one solution offered within the scope of Category 2 for electric propulsion systems
only.

Line ltem Category Selection *
69 Category 1: All engines, fuel, and propulsion type chassis and cabs

Table 14B: Depth and Breadth of Offered Equipment Products and Services

Line

e Question Response

70 Provide a detailed description of the equipment, products, and [Rush Truck Centers is offering (4) OEMs on this proposal comprising of (39) individual models with even more specific
services that you are offering in your proposal. order codes under each model. We are also offering a range of upfit options from spray in bed liners and toolboxes to
service bodies, refuse equipment and sewer inspection equipment. To provide a complete solution to meet the
customer's needs Rush Enterprises will work with our extensive list of vendors and even work with vendors specifically
requested by the Sourcewell member (once approved by Rush Truck Centers risk team).

7 Within this RFP category there may be subcategories of Our subcategories will be broken down by Make, Model, and trim level (where applicable).

solutions. List subcategory titles that best describe your
products and services.

72 Describe any manufacturing processes or materials utilized that [Rush Truck Centers has the utmost confidence in the manufacturers we represent to produce the highest quality products
contribute to chassis strength, cab strength, overall durability, available on the market.
driver safety.

73 Describe any differentiating serviceability attributes (remote As detailed above, Rush Truck Centers offers a unique business case to Sourcewell members. Its network and forward-
diagnostics, etc.) your proposal offers. looking approach to solutions technologies positions Rush to offer products and services at a customizable-level to meet
any transportation need proposed. Between the tools developed and available to the Sourcewell member base and the
team of experts assembled to provide the solutions, Rush is a differentiator in the industry. Whether it be the widely
available, pre-upfitted quick delivery inventory of vehicles, extensive and diverse parts inventory, or available service bays
at our state-of-the-art facilities supported by a fleet of 600+ mobile service technicians, Rush Truck Centers is prepared
to offer solutions to Sourcewell members.

Table 15: Category 1 - Depth and Breadth of Offered Equipment Products and Services

Indicate below if the listed types or classes of equipment, products, and services are offered within your proposal. Provide additional comments in the text box provided, as necessary.

Proposers submitting a proposal in Category 1 will be submitting in the broad category that includes all types of engines, fuel, and propulsion systems. See RFP Section Il. B. 1 for details.

” We will not be submitting for Table 15: Category 1 - Depth and Breadth of Offered Equipment Products and Services

:;::: Category or Type Offered * Chassis Type (ICE and/or BEV) Comments
74 Class 4 chassis & Yes Internal Combustion Engine fuel types (ICE) The OEMs Rush is offering currently only offer ICE solutions for the .
« No class 4 space.
75 Class 5 chassis & Yes Both Chassis Types (ICE and BEV) None of the OEMs Rush is offering currently offer BEV solutions for
© No the class 5 space. However, Isuzu is releasing a BEV class 5 that |.
is projected to be available in 2025. We are looking to offer that
product once pricing is published and able to be ordered.
76 Class 6 chassis & Yes Internal Combustion Engine fuel types (ICE) None of the OEMs Rush is offering currently offer BEV solutions for
« No the class 6 space. Although Hino is projecting to announce a class |«
7 BEV in 2025 at which time we will work with Sourcwell to have
the product added to the contract.
77 Class 7 chassis & Yes Internal Combustion Engine fuel types (ICE) None of the OEMs Rush is offering currently offer BEV solutions for
« No the class 7 space. Although Hino is projecting to announce a class | .
7 BEV in 2025 at which time we will work with Sourcwell to have
the product added to the contract.
78 Class 8 chassis & Yes Internal Combustion Engine fuel types (ICE) None of the OEMs Rush is offering on this proposal offer BEV .
~ No solutions for the class 8 space.
79 Related equipment, accessories, & Yes Both Chassis Types (ICE and BEV) Through Ford Rush is offering both ICE & BEV on the Transit T-250
parts, upfitting, services, used chassis |~ No & T-350 in the class 3 space. The Super Duty line, more
and Class 3 chassis specifically F-250 & F-350 are offered as ICE only.

Bid Number: RFP 032824 Vendor Name: Rush Enterprises
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Table 16: Category 2 - Depth and Breadth of Offered Equipment Products and &ices

Indicate below if the listed types or classes of equipment, products, and services are offered within your proposal. Provide additional comments in the text box provided, as necessary.

Proposers seeking an award in Category 2, as defined herein, must include at least one solution offered within the scope of Category 2 for electric propulsion systems only. See RFP
Section Il. B. 1 for details.

= We will not be submitting for Table 16: Category 2 - Depth and Breadth of Offered Equipment Products and Services

:;::: Category or Type Offered * Comments
80 Battery Electric Vehicle (BEV) © Yes Rush Truck Centers is not offering an OEM that has a BEV vehicle for the class 4 space.
Class 4 Chassis @ No
81 Battery Electric Vehicle (BEV) & Yes Isuzu is looking to offer a BEV class 5 unit towards the end of 2024/beginning of 2025. Although pricing isnt
Class 5 Chassis  No currently available, once made available to Rush Truck Centers, we intend to work with Sourcwell to have this
model added to the contract.
82 Battery Electric Vehicle (BEV) C Yes Rush Truck Centers is not offering an OEM that has a BEV vehicle for the class 6 space on.
Class 6 Chassis & No
83 Battery Electric Vehicle (BEV) C Yes Rush Truck Centers is not offering an OEM that has a BEV vehicle for the class 7 space.
Class 7 Chassis & No
84 Battery Electric Vehicle (BEV)  Yes Rush Truck Centers is not offering an OEM that has a BEV vehicle for the class 8 space.
Class 8 Chassis & No
85 Related equipment, accessories, parts, upfitting, & Yes Rush Truck Centers is offering the Ford E-Transit line which we are offering on this proposal.
services, used chassis and Class 3 chassis c No

Exceptions to Terms, Conditions, or Specifications Form

Only those Proposer Exceptions to Terms, Conditions, or Specifications that have been accepted by Sourcewell have been
incorporated into the contract text.

Documents

Ensure your submission document(s) conforms to the following:
1. Documents in PDF format are preferred. Documents in Word, Excel, or compatible formats may also be provided.

2. Documents should NOT have a security password, as Sourcewell may not be able to open the file. It is your sole responsibility to ensure that the uploaded document(s) are not either
defective, corrupted or blank and that the documents can be opened and viewed by Sourcewell.

3. Sourcewell may reject any response where any document(s) cannot be opened and viewed by Sourcewell.

4. If you need to upload more than one (1) document for a single item, you should combine the documents into one zipped file. If the zipped file contains more than one (1) document,
ensure each document is named, in relation to the submission format item responding to. For example, if responding to the Marketing Plan category save the document as "Marketing Plan."

Pricing - MSRP Pricing.zip - Thursday March 28, 2024 13:53:27

Financial Strength and Stability - 2023 10-K Final.pdf - Tuesday March 26, 2024 10:49:33

Marketing Plan/Samples (optional)

WMBE/MBE/SBE or Related Certificates (optional)

Warranty Information - Exhibit C - Rush Limited Warranty.pdf - Thursday March 28, 2024 12:41:37

Standard Transaction Document Samples - Sourcewell Docs Example.pdf - Thursday March 28, 2024 14:24:57

Requested Exceptions - RFP_033824_Class_4-8_Chassis_&_ Cabs_Contract_Template_Rush revisions.docx - Tuesday March 26, 2024 11:39:46
Upload Additional Document - Additional Documents.zip - Thursday March 28, 2024 12:40:50

Bid Number: RFP 032824 Vendor Name: Rush Enterprises
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Addenda, Terms and Conditions

PROPOSER AFFIDAVIT AND ASSURANCE OF COMPLIANCE

| certify that | am the authorized representative of the Proposer submitting the foregoing Proposal with the legal authority to bind the Proposer to this Affidavit and Assurance of Compliance:

1

2.

10.

1.

The Proposer is submitting this Proposal under its full and complete legal name, and the Proposer legally exists in good standing in the jurisdiction of its residence.

The Proposer warrants that the information provided in this Proposal is true, correct, and reliable for purposes of evaluation for contract award.

. The Proposer, including any person assisting with the creation of this Proposal, has arrived at this Proposal independently and the Proposal has been created without colluding with

any other person, company, or parties that have or will submit a proposal under this solicitation; and the Proposal has in all respects been created fairly without any fraud or dishonesty.
The Proposer has not directly or indirectly entered into any agreement or arrangement with any person or business in an effort to influence any part of this solicitation or operations of a
resulting contract; and the Proposer has not taken any action in restraint of free trade or competitiveness in connection with this solicitation. Additionally, if Proposer has worked with a
consultant on the Proposal, the consultant (an individual or a company) has not assisted any other entity that has submitted or will submit a proposal for this solicitation.

. To the best of its knowledge and belief, and except as otherwise disclosed in the Proposal, there are no relevant facts or circumstances which could give rise to an organizational

conflict of interest. An organizational conflict of interest exists when a vendor has an unfair competitive advantage or the vendor’s objectivity in performing the contract is, or might be,
impaired.

. The contents of the Proposal have not been communicated by the Proposer or its employees or agents to any person not an employee or legally authorized agent of the Proposer and

will not be communicated to any such persons prior to Due Date of this solicitation.

. If awarded a contract, the Proposer will provide to Sourcewell Participating Entities the equipment, products, and services in accordance with the terms, conditions, and scope of a

resulting contract.

. The Proposer possesses, or will possess before delivering any equipment, products, or services, all applicable licenses or certifications necessary to deliver such equipment, products,

or services under any resulting contract.

. The Proposer agrees to deliver equipment, products, and services through valid contracts, purchase orders, or means that are acceptable to Sourcewell Members. Unless otherwise

agreed to, the Proposer must provide only new and first-quality products and related services to Sourcewell Members under an awarded Contract.

. The Proposer will comply with all applicable provisions of federal, state, and local laws, regulations, rules, and orders.

The Proposer understands that Sourcewell will reject RFP proposals that are marked "confidential" (or "nonpublic," etc.), either substantially or in their entirety. Under Minnesota
Statutes Section 13.591, subdivision 4, all proposals are considered nonpublic data until the evaluation is complete and a Contract is awarded. At that point, proposals become public
data. Minnesota Statutes Section 13.37 permits only certain narrowly defined data to be considered a "trade secret," and thus nonpublic data under Minnesota's Data Practices Act.

Proposer its employees, agents, and subcontractors are not:
1. Included on the “Specially Designated Nationals and Blocked Persons” list maintained by the Office of Foreign Assets Control of the United States Department of the Treasury
found at: https://www.treasury.gov/ofac/downloads/sdnlist.pdf;

2. Included on the government-wide exclusions lists in the United States System for Award Management found at: https://sam.gov/SAM/; or

3. Presently debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs operated by the State of Minnesota; the United States federal
government or the Canadian government, as applicable; or any Participating Entity. Vendor certifies and warrants that neither it nor its principals have been convicted of a criminal
offense related to the subject matter of this solicitation.

= By checking this box | acknowledge that | am bound by the terms of the Proposer’s Affidavit, have the legal authority to submit this Proposal on behalf of the Proposer, and that this
electronic acknowledgment has the same legal effect, validity, and enforceability as if | had hand signed the Proposal. This signature will not be denied such legal effect, validity, or
enforceability solely because an electronic signature or electronic record was used in its formation. - Whitt Michael, Senior of Medium Duty Sales, Rush Truck Centers of Texas, LP

The Proposer declares that there is an actual or potential Conflict of Interest relating to the preparation of its submission, and/or the Proposer foresees an actual or potential Conflict of
Interest in performing the contractual obligations contemplated in the bid.

c Yes & No

The Bidder acknowledges and agrees that the addendum/addenda below form part of the Bid Document.

Check the box in the column "I have reviewed this addendum" below to acknowledge each of the addenda.

Bid Number: RFP 032824 Vendor Name: Rush Enterprises
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34 | have reviewed the

File Name below addendum and Pages

attachments (if 9

applicable)

Addendum_7_Class 4-8 Chassis and Cabs _RFP_032824 " 1
Thu March 21 2024 08:45 AM
Addendum_6_Class 4-8 Chassis and Cabs _RFP_032824 " 3
Wed March 20 2024 12:36 PM
Addendum_5_Class 4-8 Chassis and Cabs _RFP_032824 I 1
Mon March 18 2024 12:01 PM
Addendum_4_Class 4-8 Chassis and Cabs _RFP_032824 I 1
Wed March 6 2024 09:38 AM
Addendum_3_Class 4-8 Chassis and Cabs _RFP_032824 I 2
Wed February 21 2024 04:08 PM
Addendum_2_Class 4-8 Chassis and Cabs _RFP_032824 I 1
Wed February 14 2024 04:12 PM
Addendum_1_Class 4-8 Chassis and Cabs _RFP_032824 " 1

Thu February 8 2024 04:24 PM

Bid Number: RFP 032824 Vendor Name: Rush Enterprises
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Rush Truck Canter, Whittier
2450 Kella Avenue

Whitier, CA $060° Customer Proposal Letter

TRUGK GENTERS I
-

CITY OF TORRANCE
20500 Madrona Ave,
Torrance, CA 90503-3600

Thank you for Tusting us with your business. Please review the proposal below, and i you approve, sign and ratumn fo us at your convenience. We look forward to werking
with you and wili continue fo do our best to eam your trust now and in the future.

Year 2025 Make Ford Model F-150 Lightning Stock#  TB

Additional Vehicle Detalls: Extended Range Battery
ECCO light bar

Toolbox
Quantity 10 Total
Truck Price per Unit $ 60,352.68 5 603,526.80
F.E.T. [Factory & Daealer Paid) 3 6.00
Net Sales Price $60.352.68 $ 603.526.80
Opticnal Extended Warranty(ies)
State Sales Tax ) $ 6.068.27 $ 60.682.70
Documentary Fee § 80,00 $ 800.00
Administration Fes § 250.00 $2.500.00
Electronic Filing $ 33.00 § 330.00
Tire Recycling Program $10.50 $ 105.00
Total Sales Frice $66.794.45 $667,944.50
Trade Allowance {see DISCLAIMER Balow)
Deposit / Down Payment
Unpaid Balance Due on Delivery $66.794.45 $ 667.944.50
T i sre
Sdles Representative Christopher Ellis
Signaue Printed Name Date
Purchaser
Signature Printed Name | T2 Date
Accepted by Sales Manager
Or Gererat Wamsger - Sgnetre Frinted Hemie Date
Quote good until 12{21/2024 Note: The above Customer Proposél is a quotation only. Sale terms subject to approvat of Sales Manager of Dealer.

DNSCLAINER: Any order hused on this Prepasal is subject fe Customer execufing Bealer's standard forn Retaif Sales.Ordsr and other required documents icorparating the above terms. Any.documentary fees, FET, state tax, fitls, registration-and feense
feiee subjeet 1o adjnstment and thange, This Proposal is based tpen Dealer's cettent and expecled inventory, which is subject to changs. Dealer is not chigated to rafain any specific vehicles in sinck, nor maintzin specific lventocy levels. Dealer shizll act
be shigsted t fulfili Proposal in event quoled vehicla{s}is notin Stoek or avaliale wilhin requested delivery schedule. Manifatlizer has raservad the right te change the mice (o Daeater of any vehicla not urently in Dealer’s stock, without natice 10 Deajer
and Dealer ressrves the rghtto change Quotation Totabto refisct any prize insases fom Manufacumer. Daaler shat not Be §ablz for any défay in providing or inablity to provide Qusted Vehicie(s). Abous Raled Trade Valie baser upon sment appraiss) of
Trade Vehicle(s}. Dealer may adjust Trade Value of Trade Vehicle(s) fo reflect changes in condilion ant/er mileage of Trada Vehicie(s) between dmia of civent appraisal and aceeptanca of the, Trade Vehicle by Customer,

# Incudas subseriplion period for #of specifiad months, * Customer's e of RushCare Service is govamed by the RushCavs User Ag fncatad at htpsolfvw comirash B Customer's uss of Telamatcs

29!
Servisesis noverned by sepaale ¥ parly foense tess and Rush is not Table for he Teferatics Service. ™ Gap Coverage is provided and administered By an independent 3” party provider under a separate conlract Sirectly between Customer and the
3 party psowider.
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T ] Rush Truck Csnter, Whittier
m 2450 Kella Avenue
e | e A oo Customer Proposal Letter

CITY OF TORRANCE
20500 Madrona Ave,
Taorrance, CA 90503-3650

Thank you for trusting us with your business. Please raview the proposal below, and i you approve, sign and return ia us at your conveniensa, We look forward fo working
with you and will confinusa fo do our best ta eam your frust now and in the future.

Year 2075  Make_ Ford Model  F-050 Stock#  TBD Serial # TED

Additionzl Vehicls Detalls: 236 and 237

F-250 super-cab

8 senvice body with 3-place box high roll top and master locking system
Allegiant amber light bar

Quantity Z Total

Track Price per Unit §70,685.00 $ 141.376.00
F.ET. (Factory & Dealer Paid) $0.00

et Sales Frice $ 70.688.00 $141.376.00
Optional Extended Warranty(ies)

State Sales Tax $7.101.80 $ 14,203.60
Documentary Fee % 80.00 $ 160.00
Admiristration Fea $ 250.00 $ 500.00
Elecironic Filing $33.00 $66.00
Tire Recycling Program $ 10.50 521.00
Total Sales Price $78.163.30 5 156.326.60

Trade Allowance (see DISCLAIMER Balow)
Deposit / Down Payment

Unpaid Bsfance Due on Delivary $78,163.30 $ 156,326.60
Sales Represeniative Christopher Ellis
Signamre Printad Mame Date
Purchaser
Signature Prinled Nams / Title Date
Accepted by Sales Manager '
o General Manager Signatre Printed Name Dot

Quote good until 12/31/2024 Note: The above Customer Preposal is a quotation only. Sale terms subject to approval of Salés Manager of Dealer.

DISCLAIMER: Any arder nased on this Proposal is subject fo Gustamer executing Dealer's standard form Retall Sales Ordar and other requived dactiments incorporeting the ahowe larms. Any dacumentery fees, FET, stals fax, title, regissration and ksense
{ees subject i adjustment and change. This Proposalis based upon Dealer’s ctrent and expecied fwentory, ishich is subject to change. Dealer I3 st obiigated to felain any specific vehicles in stock, nor maintain speciic imventory levels. Dealer shad not
be chigated {n falfil Propesal s eventquatad vehiclels) is not in stock or avaiiable within requestad defvery schedule. Manutactirer has reserved fhe eight to chiange the price to Deslier of 2ny vehids not cumently i Deakr’s sinck, without reofice to Dealar
and Deafer raserves the righi to changa Chiatafion Total to reflect ity prive increasas fom Manufacturer, Deater shal not be fable for any defay in providing or nabiity ts provide Cucted Vehicle{s). Above Ested Trade Value based upon current appraisal of
Tade Vehicle(s]. Dealer may adjust Trade Value of Trads Viehicle(s) to refiect changes in conciion andfor mifeage of Trade Vehicie(s) batween date of cuwrent appraisal and acoeptance of the Frada VeRicke by Gustomer.

¥ Inciudes subswiption peciod for i of specified months. % G ‘s use of Rl Senvize is g d by the RirshCare User Agl located at ttpstifwww.rushiruckoent Ak agresment. ** Customer’s use of Teleratics
Services is govemed by separate 3 party licensa fermns and Riish is not iabls fof the Telamatics Service. * Gap Coverags is provided and administered by an indepandent 37 party provider under 2 separate contract directly between Custoier ang the
a¥ party provider..
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Rush Truck Center, Whittier

2450 Kella A :
Whter, A 60601 Customer Proposal Letter

]

Thank you for trusfing us with your business. Pleasa raview the proposal Delow, and i you approve, sign and refum to us at your convenience. We look forward to working
with you and will continue fo-de our best fo eam your trust now and in the future

CITY OF TORRANCE
20500 Madrana Ave.
Torrance, CA 80503-3680

Year 2024  Make Ford Model F-450 Stock #__1772915 Serial # 1FDUF4GN2REEZ0654

Additional Vehicle Details: Fire Department
14' Stake Bed with tuck away Iiftgate, tow hiich and toolbox

Queantity Total

Truck Price per Unit $83.228.00 $83.223.00

F.ET. {Factary & Dealer Paid) $0.00

Net Sales Price $ 83.228.00 $83.228.00 I

Optional Extended Warraniylies)

State Sales Tax $ 8,355.90 §8.355.80

Documentary Fee $ 80.00 $ 30.00

Administration Fea $ 250.00 $ 250.00

Elactronis Filing $33.00 $ 3300

Tire Recycling Program $10.50 $10.50

Tota! Sales Price $91.958.40 $ 91.958.40

Trade Allowance (sse DISCLAIMER Below)

Dieposit / Down Payment

Unpaid Balance Bue on Delivery $ 91.958.40 £ 91.058.40
Sales Representsiive Christopher Ellis

Signature Printa Name bate
Purchaser
Slynature Printed Name ! Tije Date

Accapied by Sales Manager
or General Manager Signatuse Prnied Name. e

Quote good untit 1213172024 Note: The abova Customer Proposal is 2 quotation only. Sale terms subject fo approval of Sales Manager of Dealer.

DlSCI.AiMER.Any crder based on this Propesal rssubjal:ttc Customer execifing Bazler's standard form Retal! Sales Crder and ofher required documents incorporating the abave terms, finy documentery fees, FET, stals tax, fils, registration and Seense

hiect o ad) and nhanga This Prog based updn Dealer’s cumant and expacted kventory, which is subjart to eaange. Dealer is nof obligatad o retain any specific vehicles Tn stock, Ror’ maktain-specific nventory levets, Dealer shalinot
be oblgated 1o fieill Proposafin event quotzd vehicle{s} is actin stock or avallabils vithin requested defivary schednie. Manufacturer has reserved tha right to ehiznge fie price to Dialer of any vahicls ol curently i Deater’s. stock, witheut natice to Dealer
2nd Peales reseves the righit to changs Quotation Fotal to refizctany price increzses frotn Mankacturer. Dealer shaf ot he Eabl for any delay In praviding of inabilty tc' provide Cuotd, Vehizfefs). Above Ested Frade Yajue based upen cuent appraisal of
Trade Vehicle(s). Dealer may adjust Trade Valiz= of Trade Vehicle(s) tn reflect changes i condition andfr milage of Trade Vehicles) batwesn date of cumsnt appratsat and acceptance ofne Trade Vakjek by Cusioimer.

#inckides subscription periad fir & of specifiad manths, 7 Cltstomer's uss of RushCare Senvico is governed by the RushCare Uses Rgreesent bocafed at hitp rushirrckeaniens cumiushca B-user-agrag ¥ Customer's use of Telematics
Servies irgresrmed by sepaeate 37 parly heunss terms and Rush is not fable for the Talomatics Seqvice, Gap Coverage s previded and admintstenad by an indupendsnt 3! party provider under a separate contract diectly betwisen Custormer and the
3 ety providas.
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T =Pl Rush Truck Center, Whittier 23 q
” 2450 Kella Avenue
T TRUGK CENTERS | | VWhitier, CA 90601 Customer Proposal Letter

CITY OF TORRANCE
20500 Madrona Ave.
Torrance, CA 80503-3680

Thank you for trusting us with yout business. Please review the proposal bslow, and if you epprove, sign and retum to us &t your convenience. We look forward to working
with you and wilt confinue to do our best t

Ford Model Serlal #_1FDUFAGNAREEZ7380

Year 2024

Additional Yehicle Details: Firs Department
14' Siake Bed with tuck away liftgate, tow hiich and tocibox

Make Stock #__ 1772839

Cuantity Total

Truck Price per Unit §133,220.00 $83,228.00
F.ET. (Factory & Dealer Paid) $C6.00

Net Sales Price $ 83,229.00 $83.229.00
Opticnat Exiended Warranty(ies)

Slete Sales Tax $ 8.355.90 58.355.90
Decumentary Fee $80.00 $380.00
Administration Fee $ 250.00 § 250.00
Elactronic Filing $33.00 $33.00
Tire Recycling Program $ 10.50 $10.50
Total Szles Price $ 81.958.40 $91.958.40

Trade Allowance {sea DISCLAIMER Beiow)
Deposit / Down Payment

Uinipaid Balance Due on Delivery $91.058.40 $31.958.40

Szles Representative Christopher Elfis

Sienature Printed Naye Date
Purchaser

Signature Prinied Nama / Titie Dale
Accapted by Sales Manager
or General Manager Sigralure Frinied Name e

Quote good until 12/31/2024 Nete: The sbove Customer Proposal is a quotafion only. Sale terms subject fo approval of Sales Manager of Dealer,

DISGLAIMER: Any ordar hased on this Proposal is sthiect to Customer sxecuting Deater's standard form Retzil Sales Order and niner required dotuments incorporating fie ahave tirms, Any documentary fess, FET, stals tax, tile, retistration and ¥cense
fees subjedt to adjusiinent and change. This Proposal is based upon Dealer's aunent and expected inventory, which is subject fo change. Déaler is pot obigated to retsin any specificvshifesin stock, nor maintain specific inventory levels. Dealer shafnot
be ohigatid to kil Proposal in edant quoted vehicla(s) is notin stock or availahls vithin requested defivery scheduk fias reserved the fight £ chasge fhe pfice to Dealer of any vebicie hat currently In Dealar's stock, without notice to Dealer
and Dealer raserves the right to change Cuetation: Total fa reflect any price increases from Manufacturer. Dealer shall noi be §abls for any dalay in providing or inabiiity 1o provida Cuoted Vehlclefs). Above listed Trade Value hased upoh current appraisaf of
Trade Viehicle{s). Dealer may adjust Trade Value of Trade Vabicle(s) o reflect changes in congition and/er mileage of Trade Vehicle(s) befween date of cliient dppraisal and acoeptance of the Trade Vehicke by Cusiamer.

™ |ncludes subscripion period for # of specificd months. % Customer's use of RusfiCare Senvice is govamed hy the RishCars User Ag tocated at hip cemi * Customer's use of Talamalizs

Safvices e governed by separdt: 37 pérty ficense eims and Rush is nat fabls for the Telematics Servies, ™ (3ap Coverage is providad and admiistered by an independent 3% party provider under a separate conlrect directly belween Cusinmer ard the
< .
37 party provider.
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Rush Truck Center, Whittier

2450 Kellz Avenue
[ TRUGK GENTERS | ] “Whitier, CA 90801 Customer Proposal Letter
CITY OF TORRANCE
20500 Madroha Ave.

Torrance, GA 90503-3650

Thank you for trusting us with your busingss. Pisase review the proposat balow, and if you approve, sign and return to us at your convenience. We jook forward to worling
with you and will continue to do cur best to earm your trust now and in the future

Year 2025 Make Ford Medel E-Transit Stock#__ TBD Serial # TBG

Additional Vehicle Detalls: 8034 and 260

High roof Electric Transit Van

tockable door bulkhead with window

Shelving on both sides
Quantity 2 Total
Truck Price par Unit $ 62.600.00 $ 125.200.00
F.E.T. (Faciory & Dealer Paid) $0.00
Net Sales Price §52.600.00 $ 125.200.00
Optionzl Extendad Warrarty(ies}
State.Sales Tax $ £,293.00 3 12,586.00
Documentary Fee $80.00 § 160.00
Administration Fee $ 250.00 $ 500.00
Electronic Filing § 33.00 §66.00
Tire Recycling Program $ 10.50 $2100
Total Sales Price $69.265.50 $138.533.00

Trade Allowance (see DISCLAIMER Below)
Deposit/ Down Payment

Unpaid Balance Due on Dalivary $ 69,266.50 § 138,533.00

Sales Representafive Christonher Elfiis

Signature Printed Name Date
Purchaset

Signature Printed Name / Tiils Date
Accepted by Sales Manager
or General Manager Signatrs Printed Mz T

Quote good until 12/31/2024 Note: The above Customer Propesal is a quotation only. Sale terms subject to approval of Sales Manager of Daaler,

DESCLAIMER: Any order based on this Propasal s subjact to Gustomer exeouting Degler's standard for Retail Sales Ordsr and ather zequied dosumenis corporaiing the above feams. Any documentary fees, FET, state'tay, fitle, regisiration andf Ecense
fees subject to adjusiment and change. This Preposalis based tpon Dealer's cuent and expected inventory. whish is subject to change, Dealer is aot obligated to retzin any spetific'vehicles in Stdck, nor maintain spedific inventory levels. Daafer shall ot
be-obigated {0 fulfil Proposal in event quoted vehicleds) is notin stock or available witin sequested dalivery schedule. Manttaciizer has reserved the right to change the prics o Dealer of ary vehica not cumeatly I Dialsr’s stork, withant notice & Deater
and Daafer ressrves thaight to change Quotation Tatal to reflect any price increases from Manufacturer. Dealer shal nat be Kable for any delay in providing o inabilty to provide Quotsd Vehicle(s). Abova Ested Trade Value basan upon curent appraieal of
Trade Vehicls{s). Bealer may adjust Trade Value of Trade Véhicls(s) 1o reflect changes in ‘conciition andior mileage of Trada Vahick{s} betwsen date of current appreisal and acoeptance of the Trade Vehicle by Cusiomer.

 Inciudes subscripticn ‘périod or # of specified monthe. ¥ Cusiomer's use of RashtCare Senvice is gavernad by the RushCare User Ag: Iocated ot hiipssfavy i5et-ng t, ™ Cuslormer's use of Telmatics
Seqvicas is govered by separate 2 parly fcense terms and Rush is not fiable for the Telematics Service. ™ Gap Cavarage is provided and adsmitistered by an independent 3 pasty povider under 2 seperate contract diectly batwesn Cusiomar and the
3% party provides,




Rush Truck Center, Whittier %’50%
2450 Kella Avenue
Whittier, CA 50801 Customer Proposal Letter

[ TRUGK GENTERS |

CITY OF TORRANCE
20500 Madrona Ave.
Torrance, CA 80503-3690

Thank you for trusting us with your business. Please review the proposal Below, and if vou approve, sign and return ta us at your convenience. We look forward to working
with yau and will continue to do our best to eam your trust now and in the future,

Year 2025 Make Ford Modei F-150 Stock#  TBD Serial # TBD

Additional Vehicle Detalls: 8304
Super-Cab pick-up truck
ECCO light bar

Quantity Total

Truck Frice per Unit $48,720.00 $48.720.00
F.ET. {Factory & Dealer Paid} $0.00

Net Sales Price § 48 720.00 $48.720.00
Cptional Extended Warranty(iss)

Siate Sales Tax §4.905.00 _ 5 4,805.00
Documentary Fee § 80.00 $ 80.00
Administration Fae $250.00 $ 250.00
Electronic Filing §33.00 $ 33.00
Tire Recygling Program § 10.50 § 10.50
Total Sales Frice $ 53.998 .50 $53,098.50

Trade Allowance (sse DISCLAIMER Below)
Depos}t / Down Payment

Unpaid Balance Due on Delivery 5 53,608.50 $53,998.50
Sales Representative Chrisfopher Ellis
‘Spneturs Printeg Name Date
Purchaser
Signature #riniad Name / Tii Bale l
Accepted by Sales Manager
or General Manager Signature Prinkes Neme T

Quote good until 12/31/2024 Note: The above Customer Proposal is & quoigtion only. Sale terms subject to approval of Sales Manager of Dealer.

DISCLAIMER: Any oxder based on this Propesal is subject in Customer axecufing Deaker's standard form Refall Sales Ordar and ather requived! ts incorpoyatng the-above ferms, Any yises, FCT, state tax, title, registrafion and fosnse
fees subject ts adiustment and change. This Proposal is based upon Dealer’s cunent and expected nveptory, which is stbjeét to chadge. Daaler s nutobliga‘.eu lo retain any spaciin vehicles in sfock, nor maintain spacific imsenlory favels. Dealer shalnat
be ahigated to fuifi Propnsalin avent quoted veliicle{(s} is hotih stack or availabla within requested defivary schedila, Mantifachirer hasseserted fhe fight to change ffie price b Daalar of any venicl not cwrently in Dealer’s stock, without nofita o Dealer
and Desler resatves #is fight b change Quotalion Totalto reflect any price increases from Manufactirer, Dealer shalt nat be Exbie for any delay In providing or inabitly to provide Cupied Vehicie(s). Above Isted Trade Value based upon survent appraisaf of
Teade Vehicla{s). Dealer may adjust Trade Value of Trade Vehicks{s) o refisct changss in condilion and/or nileage of Trade Vahicle{s} between dafe of cunent appra'sa;ﬂ and acceplance of the Trads Vshicke by Customer,

I supscipian petiod far # of spacified manths. % Customier's use of RushCare Senvics Is govamed by the RusaCare Usar Agresment locafed 2t htipsdiuvi é & Customer's use of Telematcs

Sericesisgovarned by separate 3"parfy'ﬁcense tenms and Rush is not iable for the Tekmaties Service, ™ Gap Soverags is provided and administered by 2n independent 3"paﬂy provider nager a separate confract draclly betwean Customer and te
34 party provider,




Rush Truck Center, Whittier

2450 Kella Aven
Whder, A G001 Customer Proposal Letter

[ TRUCK CENTERS
g

CITY OF TORRANCE
20500 Madrona Ave.
Torrancs, CA 90503-3680

Thank you for tusting Us with your business. Pleage review the proposal below, and if you approve, sign and retum fo us at your convenience. We fook forward to working
with you and will continue to do bur best to eam your trust now and in the future

Year 20256  Make Ford Made! F-250 Siock#  TBB Sertal # TBD

Additional Vehicle Details: 8313
F-250 4x4 pick-up iruck
Tommygate litgate and ECCO light bar

Quanfity Total
Truck Price per Unit $60.476.00 5 60.476.00
F.ET. (Factory & Dealer Paid) $0.00
Net Saies Price $60.476.00 $60.476.00
Optional Extended Warrantylies)
Siate Sales Tax $ 6.080.60 $ 6.080.60
Docummentary Fes § 80,00 § 80.00
Administratioh Fee $ 250.00 $ 250.00
Electronic Filing $ 33.00 § 33.00
Tire Recycling Program $ 10.50 310,50
z
Total Sates Price $ 66,930.10 $ 66.930.10
Trade Allowance (see DISCLAIMER Below}
Depasit/ Down Payment
Unpsid Balancs Due on Delivery $ 66.930.10 $66,930.10
Sales Representative Christopher Ellis
Sgnatwre Printed Narme Date
Purchassr !
Signature Printed Narre / Tii : Dats
Accepied by Sales Manager
ar General Manager Signaturé Printed Nemz T

Quote good until 1213112024 Mote: The above Customer Proposal is a quotation only, Sale terms subject to approval of Sales Manager of Dealer.

TISCLAIMER: Any trder based on this Propasal is sutiject ta Gustomes axecuting Deaje’s standard form Refail Sates Order and oliver required doruments incorpeeating the-above terms. Any doaumaritary fees, FET, state b, Ste, registration and icense
{éessubjeﬂﬁadiushnentald change. This Progosal is based upon Daaler's current and expeciad fventoty, which is subject ta change. Dealsr is nat obfigated tosetzin any speciic vehides in siock, ror mainiain specific nveritoy levels. Dealer shal not
e obligated 1o fulfll Propasal in eventquoted vehiclefs} is rot in steck of avaliable within requésied dafivery scheduls. Manufacturer has reserved ihe right o change the price to Dealer of any vehica notcurrently. in Dealer’s stock, without potice to Bsaler
and Dealer reserves tha right to change Quotaiion Total to reflect any price insases fram Manufacturer. Deater shall inkba Sabe for any dalay ir praviding or inabiility a pravida Qunter Vehicle{s). Above Bsted Trade Vakie based upos current sppraisal of
Trade Vuuhicle(s). Deater may adjust Trace Value of Trade Vehicle(s) o reflect changes in condition andfor mifeage of Trada Veficie{s between date of curent appraisat and acceptance of the Trada Vehicl by Customsr,

 nchides subscription pericd fox # of spécified months. ™ Customer's wse af RushCare Senvice is govermed by the RushCare Uiser Agresment located at bipsdiww comirshicare-user-agr . ™ Castomer’s use of Telematics

Services is govermned by sepamate 3 party ficense terms and Rush is not lizhis for the Telematioct Service, b Gap Coverage Is provided apd administered. by an indzpendent 3 party provider ender a separate contract drectly betwean Customer and the
3% party pravider, .




w 2450 Kella Avenue
Whittier, CA 80601

[ TRUGK CENTERS

Rush Truck Center, Whittier

CITY OF TORR@NCE
20500 Macrona Ava..
Totrance, CA 93503-3690

821428319

Customer Préposal Letter

Thank you for tusting us with your business. Piease review the proposa! below, and if you approv, sign and refurn tous at your convenience. We lack forward fo woiking

with you and will confinue to do our best to eam your frust now and in the futdre,

18D

Year 2025. Make___ Ford Model F-150 Steck#___TBD
Addifional Vehiicle Details: 8314 and 8315
F-150 crew-cab
ECCOQ light bar
Across bed {oofbex
Quantity 2 Total
Trick Price per Unit £ 50.680.00 $ 101.380.00
F.ET. (Factory & Dealer Pid) $0.00 :
i Net Sales Price $ 50,680.00 $ 101,350.00
Cpfional Extended Warranty(ies) ‘
State Sales Tax $5.101.60 $10.202.00
Documantary Fes $ 80.00 $160.00
Administration Fee $ 250.00 $ 500.00
Elecfronic Filing $33.00 $ 66.00
Tire Recycling Program $ 10.50 $21.00
Yotal Seles Price 5 56.154.50 $ 112.309.00
1
Trade Afiowance {see DISCLAIMER Below}
Deposit / Down Payment
Unpaid Balence Dug on Delivery $ 56,154 50 $112.309.00
Salss Representative Chitstopher Ellis
Signziure Printed Name Dafe
Purchaser
Signature Printed Name / Tite Date
Accepted by Sales Menager
Hi : Signzhue FitecHame Date

Quote good until 12/23/2024

Note: The above Customer Proposal is a quotation only. Sale terms subject to epproval of Sales Manager of Dealer.

and Dealer seserves tharight e change Quotation Tatal io reflact any price ingre: from &

3"’113117 pravider.

Services is govamed h;rseparaies” ity beense terms and Rush is not Tabis forthe Telmatics Serviee, & Gan Coverage is provid

# peudes subseripfion pariad for #of specified months. & Custamer's use of RushCare Sendee is govemied by the RushCare User Agmamantkma!ed athify hbuck

DISCLAIMER: Any ocder hased anthis Proposat Is dubject to Customer execufing Dealers standard fotm Reta Sales Ordey and otier reduired dociimants incorporating the above ferms. Any docmentaiy fess, FET, state tax, {ila, registration ant) fcsnse
fags subjedt o adjusiment and changs. This Proposalis based upon Daaler's curment and axpocted Inventory, wiich ks stbject to changa. Dealer fs pot obligated fo rital any spacihcvVahicles In stock; nor maintaln specific iaventory levels, Dealer shall not
be ohigated to fulil Proposal in avent quoted vehicle{s} is notin stock of available witin requesmd delivery schedule. Manufacheer has reserved the fight to change the piice to Deater of any vehicla not curtently tn Dedlar's stack, withatt pofice to Deater
Dealer shaltnot be Jable for any delay in providing or mabiity to pravide Cuoted Vehicie(s). Above listed Trade Vajue based upon eugent appraisal of
Trade Vehicle(s}. Bealer may adjust Trade Value of Trade Vehici(s) o reflect changes in Gandition and/or mileage of Trade Vehicle(s) between date of current appraisal and aceeptanco of the Trade Vehicle by Sustamer.

£ ™ Customer's usz of Talematies

d and by 2n independent 3% party provider Under a seperals contract direcly between Custmer and fhe




T el Rush Truck Genter, Whittier %rg)—o
e 2450 Kella Avenue
ol o | | vt csoe Customer Proposal Letter

CITY OF TORRANCE
20500 Madrona Ave.
Torrance, CA 90503-3680

Thank you for frusting us with your business. Flease revisw the proposal below, and if you approve, sign and retum te us at your convenience. We lock forward o working
with you and wilk coniinue to do our best to sam your frust now and in the future,

Year 2024  Make Ford Madel F-260 ‘7 Stock #__1771272 Serial # 1FTBF2AA5REE2?037

Additional Vehicle Details: 8320
F-250 long bed pick-ups

Spartan 3-yard stesi dumnp body nsert
Rotl tarm
Quentity Total
Truck Price per Unit $62.725.00 $62725.00
F.ET. {Faclory & Dedler Paid) $0.00
Net Sales Price $62.725.00 56272500
Optional Extended Warranty(ies}
State Sales Tax $ 6.305.50 $6,305.50
Documentary Fee 5 80.00 $80.00
Administration Fee $ 250.00 $ 25000
Elecironic Filing $33.00 $33.00
Tire Recycling Program $ 10.50 51058
Total Sales Prica § 69.404.00 $65,404.00
Trade Allowanes (see DISCLAIMER Below)
Deposit / Down Payment
Unpaid Baiance Dueon Delivery $ 53,404.00 % 69.404.00
Bales Reprasentaiive ) Christopher Elfis
Sigrature Printad Nama Dafe
Purchaser
Signature Printed Neme / Tite Daie
Accepted by Safes Manager
or Genaral Manager Signatuse Peried Nama Fro
Quote good until 1213172024 Note: The above Customer Propesal is a quotation only. Sale terms subject fo approval of Sales Manager of Dealer.

DISCLAMMER: Any order Based an this Propoaal is sbject ta Customer execuling Dealers standard form Retail Salas Orcer and other required documents incorporaling the above temms. Any documantary fess, FEY, stafe tax, ik, registration mnd feense
feas subject to adjustment and chenge. Tris Proposatis based upon Gealers cument and expecied invantory, witch is subject to change. Dealer is not u‘aﬂgated'm etzin any spectﬁcvehiciés mealock, nor mainiain speciiic ventory ievels. Deafer shall not
b ohkgated to fulffl Progosal in event quoted vehicle{s) is notin stock or avallable withiz requested dafvery schedule. Manufacher hias resssves the right to change tha price to Dealer of acy vehicle nof curentiy in Dealer's stock, without antice to Dedlar
and Deater reserves the rigivt 1o change Guptation Tota! to reflact.any price increases from Manufacturer, Deder shall natbe able for any delay in providing or mabikty fo provide Qusted Vehicels). Abave Fslsd Trads Valts hased upon curent sppraisa) of
Trade Vehicle(s). Daaler may adjusi'ﬁade Vakse of Trade Yehicta(s) i reflect changes in condition 2ndior lleage of Trade Vehida(s] between date of cyrvent appraisal and aceaplznce of the Trade Vehick by Cuslomer.

" inchwdes.subscriplion pariod for #of spedified tmontis. ™ Custonter's use of RushGare Service is govemed by the RushCare User Agreement Jovated =t itps:iwwi, rustinickoenters.comb = ‘s ysa of Tek

Serdcos is governed by sepﬂztea"’ paity Feapsa larms and Rush 5t Fable for the Telematies Senvice. * Gap Coverage is provided and administered by an independent 3™ party provider under a separate cortract directly betwesn Cusiomer and the

3™ party provider.
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322
Rush Truck Center, Whittier
2450 Kelia Avenue

Whtier, CA 80601 Customer Proposal Letter

[ TRUCK GENTERS

CITY OF TORRANCE
20500 Madrena Ave.
Tarrance, CA 80503-3630

Thank you for frusting us with your businéss. Please review the propesal below, and if you approve, sign and retum fo usat your convenisnca. We look forward to working
with you and will confinus to do our best fo eam your-trust now and in the future.

Year 2024 Make Ford Modal F-250 Stock #_ 1771280 Serial# {FTBF2AASREE22861

Additionat Vehicle Details: 8321
F-250 long hed pick-ups
Spartan 3-vard stee} dump body insert

Roil tarp
Quantity Total
Truck Price per Unft $63.320.00 $ 63.320.00
F.ET. {Fectory & Dealer Paid) £0.00
Net Sales Price $63.320.00 $ 63.320.00
Optional Extendad Warranty(ias) :
State Sajes Tax $ 5.365.00 $5.365.00
Bocumentary Fee % 80.00 $ 80.00
Admiristration Fee $250.00 § 250.00
Electranic Filing 5 33.00 $33.00
Tire. Recydling Program § 10.50 $10.50
Total Sales Price 3 70.058.50 $ 70.058.50
Trade Allowance (see DISCLAIMER Below}
Dieposit / Down Payment
Unpald Balance Due on Delivery $ 70.058.50 $70.058.50
Sales Representative Christopher Ellis
Signaturs . Printed Natme Oate
Purchaser
Signaturs Printad Meme | Tz ‘ Date
Accepted by Sales Managar
or General Manzager Signatues Prinied Name ‘ Do

Quote good until 12/31/2024 Note: The above Customer Proposd is 2 quotation only. Sale termsj subject to approval of Sales Manager of Dealer,

SCLAIMER: Any. crder based oa this Propose! is subject 1o Customer sxeoufing Dealer's standarid form Ratail Sales Crdsr and oltver required documents :mnrpﬂra:ing the above terms, Ay documentary feas, FET, state tax, e, regesiration and feense
foes subject th adjustment and change. This Praposalis based upen Dezler’s cument and sxpacted inveniory. which is subject fo change, Dealer s nof abigated to refuin any specific vehicles i stock, nor maintain specific inventory levels. Dealer shal ndt
Be obigated to fukiB Proposal in sveat quoted tshicle{s) is ot in slock o avalable within requastad deivary sehedile, Manufactivas has raserved the fght to change the rite ta Dealer of 2ny vaticls net curently in Dealer’s stack, without notica 4 Dealer
and Dealer raseives the tight o change Quatation Total b reflect any price creases from Mantfacturer, Dealer sha not be Eable for any delayin providing o inabifty <0 provide Quotad Veticle{s). Above fisted Trade Value based upen currsnt appraisal of
Trads Vehice(s), Dialar fray aijust Yeads Value of Trade Vehicle(s) {0 reflect changés in condition andior imileage of Trade Vehicle(s) betwesh: date of cument appraisal and accsplance of the Trada Yehick by Customes.

4 Inchydes subsciption periad for # of scacifed months. * Customer's tsa of RushCare Senves fa ghvetiiéd by the RushCere User Agreement locaisd at hitpsthirmvw.ushiickeenter: 5 user-agreenent. ™ Cusiomer's use of Telematics
Senvdees is vovermied by sefferate 3" party firense terms and Rusk is not fabls for the Telematics Service. " 2ap Coverage is provided and adin d by an independent 3" party provider undet 2 separate contract dcectly batween Customser and the
3™ party provider.
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Rush Truck Center, Whittier

w1 2450 Kella Avenua

[ TRUCK CENTERS | | Vitier, CA 50601 Customer Proposal Letter

CITY OF TORRANCE
20500 Madrona Ava.
Torrance, CA 90503-3600

Thank you for frusting us with your business. Please review the proposal below, and if you approve, sign and return fo us af your convenience, We look forward to working
with you and will confinue to do our best fo sarn your trust now and in the future,

Year 2025  Make Ford _ Model . F-ZSD . Stcck# - TBi-j Sarial # TBD
Additional Vehicle Details: 8482
F-250 crew-cab
&' service body with master locking system
Allegiant amber light bar
Quantify Total
Truck Price per Unit 3 74 788.00 $74.733.00
FET. (Factory & Dealer Paid) 50400
Nat Sales Price $74.788.00 $74,788.00
Optional Extended Warranty(tas)
State Sales Tax $7.511.80 $7.511.80
Documentary Fee $ 80.00 $£80.00
Administration Fes $ 250.00 $ 250,00
Electronic Filing §33.00 $33.00
Tire Recycling Program $ 10,50 §10.50
Total Sales Price $82,673.30 £ 82.673.30
Trade Aliowance (see DISCLAIMER Balow)
Deposit / Down Payment
Uripaid Batance Due on Delivery $82673.30 $82.673.30
Sales Representative Christopher Ellis
Signature Frinted Name. ) Date
1
Purchaser
Signature Printed Hame / Tifi2 Date
Aceepted by Sales Manager
or-Geperat Manager Signature Prinfet-Neme Tk

Quote good until 1212112024 Nete: The above Custormer Proposal is a quotation only. Sale terms subject fo approval of Saies Manager of Dealer,

DISCLAIMER: Any arder based on this Proposalis subject to Ctistomer axeculing Dealer's standzrd form Retall Sales Order and ather tequiced doruments incorporating the bave terms, Any dectmentary fees, FET, stats tay, fitke, segistration and Bcanse
fess subject {o arjustment anif change. This Proposal is based upon Dealer’s umrent and expected hventory, which is subjact t ¢hange. Deale is not obfigated to retain any speciiievehicles in stock, nor maintain spacide inventory levels. Deater shal not
b obligated fo fulfif Proposal in event guinted vehicle{s} Is not In stock or avuilabls within requested delivery schedule. Manufachzrer has rsservad the foht fo changa the price to Dealer of any vehicly not cuevdatly in Dealer's slock, without noticz to Pealer
and Daaler reseives the right to change Qustafion Tatal o refiect any price inceases fom Manfacturer. Dealer shall not be Fabie for any delay in peoviding or inabity to provide Quoted Wehicle{s). Abbve fisted Trade Value based upor curent appraisal of
‘Trada Vehide(s), Dealer may adjust Trads Value of Trade Webicle(s) to raflact changes in condion, andior mileage of Trada Vehicle{s) between dota of curent appreisal and accepiance of the Trade Vehicle by Customer.

® Inchudes subswiption period for # of spacified menthe. ® Customer's uss of RushCare Service is governad by the RushCare User Agreement located at hipsiwwa. Kecenteis cominsh g = Customer's sz of Tafematics
Senvices fs govamed by sapacate 8™ party oansz:terms and Rush isnot liable for the Telemafies Service, ¥ Gep Coverage is provided and administerad by an independent T paty providsr under a separate contract diectly beheen Cusiomer and e
4 party provider.

— e ——— A




W Rush Truck Center, Wisittier
™ 2450 Kella Avanue i
TR s | | oter oA e Customer Proposal Letter

CITY OF TORRANCE
20500 Madrona Ave.
Tarranse, CA 80803-365C.

Thank you for frusting us with your business. Please review the proposal below, and i you approve, sign and retum to us at your convenience. We look forward to working

Year 2025 Make Ford Model E-Transit Slock# __ TBD Serial # TBB

Additional Vehicle Details: 8505
High reof electric fransit van
LED lights insida cargo arsa

Shelving and fold up ramp |
Quantiky Total
Truck Price per Unit $ 66,600.00 $ 66,600.00
F.ET. {Faciory & Dealer Paid) $ .00
Mgt Sales Price $ 66.600.00 $ 66.600.00
Opticnal Extended Warraniy{ies)
State Sales Tax. $6.803.00 $6.603.00
Documentary Fea $80.00 $ 80.00
Administration Fee $ 250.00 $ 250.00
Electroric Filing $33.00 § 33.00
Tire Recycling Program $10.50 $ 10,50
Total Sales Price £ 73,666.50 $ 73.666.50
Trade Allowancs (see IHSCLAIMER Belew)
Deposit / Down Payment
Unpaid Balancs Due on Delivery $73.686.650 § 73.666.50
Sales Represeriative Christopher Eliis
Signafure Printed Name Date
Purchaser
Signature. Printed Name / Tite Date
Actepted by Sales Manager ]
or General Manager Sigrature Prifted Hame Date
Quote good until 12/31/2024- Note: The above Cusicmer Proposal is 2 quotation only. Sale terms subjec! to approval of Sales Manager of Daaler.

DISCLAIMER: Any order basad on this Proposal is subject o Customer execuing Dealer's standard form Retaii Sales Order and ofher requived documents incorporating the above terms, Any documentary fees, FET, state ta, fite, registration and feense
fags sitbject fo. adjusiment and changs. This Propesal is based upon Dealer's cument and expested inventody, which is subjec!kz shange. Dealer is not obfigated ta ratain any spenﬁcvehk:lesm ‘stock, nay miaintain speciffe ventory lvals, Deatar shall but
be obgated t Ul Propasal i event quated vahicle(s} is notin stodk o avallable within req! | delivery schedule. & er has resarvsd the right to change the price to Deales of any vehlce nol crtently in Dealer's stock, without nctice tn Dealer
and Daalker faserves the fght to change Quetation Tatal to reflect any price inmeases om Manusfacturer. Dealer shallnwt b iahlefor any dslay in providing oF inabikly fe provide Croted Vehicle(s), Above Ested Trade Vilae biased upan curent appeaisal ef

Frade Vehicle(s). Deater may adjust Trade Valus of Traile Vehicl(s) to reflact changes in cendition andjor mileage of Trade Vehicle(s} between date of wmnmppl‘_alqa‘lmd acceptance of the Trads Vehick by Customer.

* Includes sybscription period for 2 of specified months. @ Giuctomer's use of RushCare Service is govemned by the RushCare User Agr losated a hifpsih k frush It  Customar's use of Telamalics
Sonvioes is govemed by saparae 3% party feanse tertns and Rush is fof lizble for the Telematies Servico. ™ Gap Covarage Bprovided and adiinistesed by an indspendent 3™ party provider under a separats contratt directly batvisen Customes and the
I party provider,
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W7 P | Rush Truck Center, Whitfier

- 2450 Kella Avenu
TRk | i, A0t Customer Proposal Letter

CITY OF TORRANCE
20500 Madrona Ave.
Tarrance, CA 80503-3650

Thank you-for trusting us with your business. Pleass review the propasal bislow, and if vou approve, sign and refum o us at your convenience, We loak forward to working
with you and will continue to do our best to eam your frust aow and in the fufure.

Year 2025 Make Ford Madel E-Transit TBD Serial #

Additional Vehicle Detalls: 8510

High roof electric iransit van

Lifigate
Quantity Total
Trugk Price per Uit $ 67.600.00 $ 67.600.00
F.E.T. (Factory & Dealer Paid) $0.00
Nt Sales Price $ 67.600.00 $ 67,600.00
Opficnal Extended Warranty(ies)
State Sales Tax $6.793.00 5 £.793.00
Dacumentary Fes $80.00 § 80.00
Administration Fee $ 250,00 8 250.00
Efectronic Filing $3300 §33.00
Tire Recydling Program $ 10.50_ $ 10,50
Total Sales Prics § 74,786.50 $74.768.50

Trade Aliowance (562 DISCLAIMER Bslow)

Depaosit / Down Payment
\inpaid RBatance Dus on Delivery §74.766.50 5 74.766.50
Sales Rapresentative Chiistopher Ellis ‘
Signaturg Prinfed Name Date
Purchaser
Signature Printed Name ! This Date
Accepted by Sales Manader
or General Manager Signature Printed Name Taw

Quote good until 12(31/2024 Note: The above Customer Proposai is a quetation only. Saie terms subjest to approval of Sales Manager of Dealer.

BISCLAIMER: Any order based on this Propasal ssutject to Cistomer sxectiting Deale’s standard form Ratall Salas Order 2nd other requived documents incorporating the abave terms. Any documentary fees. FET. staté tax, tille, registration 2nd Scanss
fees subject fo adjustment and change, This Proposal is based tpon Dealer's crfert and expected inventory, which fs-subject to change. Dealer is not obligated g retain zny specific vehiches in slek, nor maintain speific inventory levil, Dasler shall hot
be obigated to full Proposal n event quoled vehick{s) s pod in stock or available within fequested delivery schedule. Manutactorer has reserved the fight to change the price o Dealer of any vebick rot currentfy in Deater’s stock, without notice to Dealer
2t Desaler reserves the right o change Quotation Totalto reflect any price increases Fom Manufacturer. Dealer shall not be able for dny delay it providing or inabikly to provide Quoted Vehicla(s}. Above atad Trade Value based pon custerit appraisal of
Trade Vehicle(s). Desler meary acfirst Trade Value of Trade Viehicla{s) ta reflect changes in condition andior mileags of Trade Yeliiclefs) between dste of cusent appraisal and acceptance of the Trade Vehicks by Customer.

Services is governed fry separate 3° party ficansa terms and Rush is not kable for the Telemafics Service, = Gap Coverage is provided and administered by 2n iRdependent 3™ party provider under o separate contreet dieclly batwean Customer and the

" inchudes subsariplion periad for 4 of specifiad months, ¥ Custmers tse of RushCare Service is govemed by fe-RushiCaro User Agreement iocated 2t Bpsvww.ushiruckeanters comirtshears-tiser-agresment. ™ Customer's use of Telemates
a""pa.‘ty provider.




Rush Truck Center, Whitiier

2450 Kella A
Whitir, O €0801 Customer Proposal Letter

[ TRUCK CENTERS |

CITY QOF TORRANCE
20500 Madrona Ave.
Torrance, CA 50503-3690

Thank you Tor frusting us with your business. Pigase review the propasal below, and f you approve, sign and ratum e us &t your convenience. We ook forward to working
with you and will continue to do cur best to eam your trust now and in thi future.

H-‘a’ear 2025 Make__Ferd Modsl E-Transit Stock#  TBD Serial # 18D

Addifional Vehicla Details: 8583
14’ sizke bed with fifigate and hitch

Quantity Total

Truck Prics per Unit $66,101.00 $ 66.101.00
F.E.T. (Factory & Dealer Paid) 5000

Net Sales Price $ 66.101.00 $66.101.00
Optional Extended Warranty(ies) _

State Sales Tax 5 5.643.10 $6,643.10
Documentary Fee $ 80.00 S 80.00
Administration Fes $ 250.00 $ 250.00
Elestronic Fifing $33.00 $33.00
Tire Recycling Program $10.50 $ 1050
Jotal Sales Price 573.117.60 §$73.117.60

Trade Allowancs {see DISCLAIMER Below)
Deposit / Down Payment

Unpaid Balance Due on Delivery $73.117.60 $73.117.60
Sales Representative Chrisiopher Effs
Signetura Printed Name Dale
Purchaser
Signatuce Printed Name / Title Dae
Accepted by Sales Manager j
cr General Manager Signatire Printed Name: Cate

Cieote good untii 12/31/2024 Note: The above Customer Proposal is 2 quotation oaly. Sale terms subject to approval of Sales Manager of Dealer.

DISCLAIMER: Any arder based or this Propasal is subject to Gustomer exeniting Beaker's standard form Retall Salas Order and ather required dozuments inoorporaing the above terms. Ay documentary fees, FET, state t, i, registration znd bcense
faes subject fo adjustment znd change. This Proposalis based upon Deafer's.curent 2nd expecéed inventory, which is subject to hange. Dealer is net obligated to r2tin any specitic vehicles in stock, nor maintzin specific inveniery fevels. Bealer shal not
be obigated t fulll Proposat in event quoted velicle!s) isnot in stock or avaitable within requastad defvery schedule. Manufaciurer has reserved the right to charige the price in Daglerof any vehicla not cumrently in Beakes's stock, withott notica 1o Bealer
‘and Dealar reseives ihe right o changs Quootation Total to reflect any pric= inweases fom Narufacturer, Deats shall nol be izbie for any delay in providing Gr inabilty) to provide Cuoted Vehicis{s), Abuve fisted Trade-Value trased upon curent zpmaisal ot
Trade Vehicla{s). Deaier may adjust Trade Velze of Trade Vehicle(s} to reflect changes i condiion andior mileage of Trasde Vehicle{s} beiween dats of current appraisa! and agweptancs of ihe Trade Vehicle by Customer.

1 tnekedes sbsoriplion periad for i of specified manths. = Cusiomar's tise of RushCare Service s governed by the RushCere User Ag loczted 2t Hipsify 5 % Dustomer’s tise of Telematics
Services is govemed by separafe [ party licansa tgrms-and Rush is not labfe for the Talematics Sarvie, * Gan Covarage is provided and adminéstersd by an independent 3" party provider under # sspaats tantract directly between Customer and the
2 party provider. :




Rush Truck Center, Whittier
2450 Kella Avenus

[ TROGK CENTERS |

2050¢ Madrona Ave.
Tomrancse, GA $0503-3600

Treank you for frusting us with your business. Please review the propesal below, and if you approve, sign and refurn fo us &t your convenience. We lock forward to working
with you and will continue 1o do our best to eam your frust now-and in the fulure.

Year 2023 Make Ford Modal F-350 Stock#__ TBD Serial # TBD

Addifional Vehicle Details: 8589
F-350 4x2 super-cab dual rear whee!

2-3 cubic yard dump
2 frame mounted foolboxes
Quartity Total
Truck Price per Unit $93.900.00 $93.900.00
FET. (Factory & Dealer Paid) $0.00
Net Sales Price $83.960.00 $93.900.00
Opticnal Extended Warranty(fes)
State Sales Tax $5.423.00 $9,423 00
Ddcumentary Fee $ 80,00 $80.60
Administration Fae $ 250.00 §250.00
Electronic Fillng $33.00 $33.00
Tire Recycling Program $ 10.50 $ 10.50
Total Sales Price $ 103,606.50 $ 103.696.50
Trade Allowance {see DISCLAIMER Beiow)
Dzposit { Down Payment
Unpaid Balanez Due on Delivery $ 103.598.50 § 103.696.50
Sales Reprasentative Christopher Elis E
Signature Printed Name Date
Purchaser
Signature Printed Name / Tile Gate
Accepted by Sales Manager
or Genaral Manager Sigrature Prinied Name Dete

Quote good until 12/31/2024 Note: The above Customer Proposal is a quotation only. Sale terms subject to approval of Sales Manager of Dealer.

Whitter, CA 90601 Customer Proposal Letter

CITY OF TORRANCE "

DISCLAIMER: Any ceder bizsed on this Propasal is subject to Customer exeritiog Deaier's standard form Retail Satas Order and otfier raquired decuments incorporating the above lxme; Aty décimentary fees, FET, state tox, 2. repistraon and foense
{oas sitbject . adfustment and change. This Proposal is basad upon Dsaler’s current and expecled mvertory, which is subject is chengs. Dealer is st obiigated to refain any spacifie vehicles ih sibek, nop inintaln speciic s ¥ vels. Dealer shall nat
ba cbigated 1o fulfil Propoisal in avent quoted vahicle(s) is not in stock or avaifabls within requested deiivery scheditle. Manufacher has reseived the right to changé the: price to Dealer of any vehice nat curently it Dealer's stock, without potica to Dealer
and Dealer reserves the right to change Qustation Total 1o reflect any.prica ncreases from Mantfactrer, Deaker shall not be Eable for any delay in praviding arinah':i? o provide Qucted Vehicle{s). Abave listed Trade Value based upon cuarert appraisat of
Trade-Vehicke{s}. Desier may adjust Trade Value of Trada Vestole{s) to reflegt changes i rondiion andfor miteaye of Trade Vehickefs) betwoen data of cument appral‘s'a! and acceptance ofthe Trade Vehick by Customer.

 ynchudas subseristion peticd for ¥ of specified months. ® Custamer's 1sa of RushCaré Service is govered by the RushGare User A focated at htfps# Aty mush ek 2 Customer's use of Telesatics
Sendoes T gavimed by separaté 37 party fcense temms 2nd Rush is rot fiskke for the Telematios Service. ™ Gap Coverage is provided and adminislered by an independent 37 party prvidey under 8 separats contract drectly bafwmen Customiaer and fie
52 party provider.




Rush Truck Center, Whittier
2450 Kella Avenue
Whittier, GA 80601

L0
Customer Proposal Letter

[ TRUCK CENTERS |
.

CITY OF TORRANCE
20500 hMadrona Ave.
Torrance, CA 50503-3690

Thank you for trusting us with your business. Please review the proposal below, and if you approve, sign and retum to us at your conveniense. We loak forward 1o working
with you and will continue to do our bast to eam your Fust now and in the future.

EHICL

”S'toc'k:#

__TBD  Serel#____TBD

Year 2025 Make Ford Model
Additional Vehicle Details: 8700
F-350 4x2 super-cab dual rear whes!
2-3 cubic yard dump
2 frame mounied tootboxes
Quantity Total
Truck Price per Unit §93.200.00 $93,900.60
F.E.T. (Factory & Dealer Paid) $0.00
Net Sales Price $93.,900.00 $ 93,900.00
Optional Extended Warranty(ies)
State Sales Tax $90.423.00 $2423.00
Dccumentary Fee $ 80.00 $80.00
Administraicn Fee $ 250.00 $ 250.00
Electronic Filing $33.00 $ 33.00
Tire Recycling Program $10.50 $10.50
Total Sales Price $ 103,696.50 $ 103,696.50
Trade Allowance (see DISCLAIMER Below)
Deposit / Down Payment
Unpaid Balance Due on Delivary $ 103,696.50 $ 163,656.50
Sales Representative Chrisiopher Ellis
Signature Printed Name Cate
Purchaser
Signature Printed Name / Tile Date
Accepted by Sales Manager
or General Manager Sigriature Printad Name Data

Quote good until 12/31/2024

Note: The ahove Customer Proposal is a quotation only. Sale terms subject to approval of Sales Manager of Dealer.

DISCLAIMER: Any ardsr baged on this Proposat is subject to Customer executing Daalars siandard form Retail Sales Order and other required documents incorporating the above larms. Any documentary fees, FET, state tax, tie, registration and license:

feas subject to adjustment and change. This Proposal Is based upon Dealer's current and expected inventory, which is subject to change. Dealer is not sbiigated to ratain any specific vehicles in stock, nor maintain specific inventory levels. Dealer shall net
be obligatad o fuffll Proposal in event quoted vehicle(s) is not i stock or available within requested delivery scheduie. Manufactirer has reserved the right to change the priee i Dealer of any vehicle not currently in Dealer's stock, without nolice to Dealer

and Dealer reserves e right to changs Cuntation Total fo reflect any price increases Tom Manufachirer, Daaler shall not be lEable for any delay in providing ar inabifity to provide Quoted Vehicle(s). Above listed Trade Value hased upon current appraisai of
Trata Vehicle(s). Dealer may adjust Trade Yalue of Trads Vahicle(s) to reflect changes in condition andfor milsaga of Trade Vehicle(s) between dale of curvent appraisal and acceptance of the Trade Vehicle by Customer.

1 Ingludes subseription period far # of specified months. @ pystomer's use of RushCare Service is govemed by the RushCare User Agreement located at hittps ffwvev.tushiruckcanters.camirusheare-user-agreement. 9 Customer's use of Telematics
Services I gavemed by separate 3* party ficense temns and Rush Is not izble for the Telemalics Service. ! Gap Coverage is provided and adminstered by an independent 3 party provider under a separate contract directly between Customer and the
3¢ parly provider.
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Bl Lo
T ] Rush Truck Center, Whittier

w 2450 Kella Avenue

[ TRUICK CENTERS | | Witir.CA 50501 Customer Proposal Letter

CITY OF TORRANCE
20500 Madrona Ave.
Torrance, CA 90503-3600

Thank you for trusting us with your Business. FPlease review the proposal below, and if you approve, sign and returs fo us at your convenience, We look ferward to working
with you and will continue to do our best fo eam your frust now and in the-future

Make Ford Model F-350 Stock # Serial #

Year_2025 TBD

Additional Vzhicls Details: 8310

F-350 4x2 dual raar whesl chassis

8' long landscape dump with 40" high sides

2 compartment toothoxes inside ¢f déimp body

Quantity 2 Total
! Truck Price per Unit $93,280.0C  188.580.0C
F.ET. (Facfory & Dealer Paid) $0.00
Net Sales Price § 83.280.00 $ 186,560.00
il Opfional Extended Warranty{ies} _
State Sales Tax $ 8,361.00 $ 18.722.00
Documentary Fee 580.00 $ 160.00
Administrafion Fas $ 250.00 $ 500.00
Electronic Fiiing $ 33.00 § 66.00
I Tire Recycling Program $ 10.50 $21.00
Total Sales Price $ 103.014.50 § 206.029.00

‘Trade Allowance {see DISCLAIMER Below)
Deposit / Down Payment

Unpaid Balance Dus on Defivery £ 103.0114.50 % 206.028.00

Christophar Eflis

Sales Representative
Sighature Printed Nams Date
Purchaser
Signature Printed Nema / Tiis Date
Accepted by Sales Manager
tl or General Manager Signature Prinisd Name D
Quote good unil 12/31/2024 Note: The above Customer Proposal is 2 quotation only. Sale ferms subject to approval of Szles Manager of Dealer.

DHSCLAIMER: Any order based on this Preposal is subject a Castomer executing Dealer's standard form Ratad Sates Crdar and offér required documents incorporating the abaue terms. Any documentary feas, FET, state tax, e, registration and kcense

fees subject to adjustmant and efiange. This #roposa) is based upon Dealer’s cument and expected invantory, which s subjed! t change. Dealer Is not obfigated ta retain any spacific velicles in stock, nor maintain spadific imenicry levels. Dealer shall ant
be ohiigated {o fuldll Proposal in event guoted vehicle(s) is not o stock ot avalable within requestad dolivesy sehedule. Mantfachser has tesarved tha sight fo ciangs the price to Dealer of any vehicle not sarently it Dealers siock, without nafica to Dealer

and Dealsr tesarves the right iz carige Quotalind Total fo reffect any price mareases fiom Manfactorer, Deakr shall not bie lizble for any ety in providing or inabiffty o provkie Quoted Velicle(s), Above §sted Trade Yalue based wpon qurent appraisai of
Trada Vahilciafs). Pedler may afust Trada Vale of Trads Vehicls(3) 1= raflect changss Tn condion, andlor milsage of Trade Vehisle(s) betreen date of cument approisal ahd acceptanse of f1e Thada Yehicls by Cusiomes,

¥ Inchides sutsription period for £ of specified months. ™ Ghistomer's use of RushCare Setvice i govermed by fie Rushfare Lse; pg i eated 2t Bps/Amaw. -user-agreement. ™ Customer's use of Telematics
Services is govarned by separate 37 party ficensa terms and Rush is not Eable for the Telematics Sarvice, ™ Gap Coverags is provided and it fry an independent 3™ party provider under a separate contract drectly batweess Customer snd tha
3% party pravider.

m—— —
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Rush Truck Center, Whittier Sql‘s j 9‘1 > L\

2450 Kella Avenue

Whitter, CA 90601 Customer Proposal Letter

[ TRUCK CENTERS

CITY OF TORRANCE
20500 Madrona Ava.
Torrance, CA 90503-3690

Thank you for frusting us with your busiriess. Please review the proposal below, and if you approvs, sign and rafurn to us at your convenience. We look forward fo working
with-you and will continue to do our best to eam your frust now and in the future

Ford F-350 Seral #

Year 2025 Make TBD

Additional Vehicle Detafis: 8823 and 8924
F-350 4x2 super-cab chassis

10 cantractor body

Headboard work fiahts
Quantity 2 Total
Truck Price par Unit § 83.205.00 $166.410.00
F.ET. (Factory & Dealer Paid) $0.00
Net Sales Price $ 83 205.00 ' §166.410.00
Optional Extended Warranty(ies)
State Sales Tax $ 8.353.50 § 16.707.00
Documentary Fes $80.00 $ 160.00
Adminisiration Fes § 250.00 $ 500.00
Electronic Filing 53300 $66.00
Tire Recycling Program $ 1650 $21.00
Total Sales Price $91.832.00 3 183.864.0C

Trade Allowance (5es DISCLAIMER Below)
Daposit / Down Payment

Unpaid Balance Due on Deflvery $91.932.00 $183,864.00
Sales Representaiive Christopher Ellig
Signatira Printed Narne Date
Purchaser
Signature Printed Name / Titie Date
Accepted by Sales Manager
or General Manager Signature Printed Name Dats

Quote good untif 123112424 Note: The above Customer Proposal is = quotation only. Sale terms subject fo approval of Sales Manager of Dealer.

DISCLAIMER: Any order based on this Propiosal is subject to Customer axecuting Dealer’s standard fony Retait Sales Order and other required documants incorporatisiy the sbeva terms. Any documantary fees, FET, state tax, tile, registration and Seense
fees subjset fo adjusiment and change. This Proposalis based upon; Dealer's cument and #xpacted Inigntory. which is subject to change. Dealer is notobigated ta retain ay specifiz vefidesin Stock, nor maintain specfic ventony leve's. Dealer shall ot
be obigated to fulill Fropasal In event quoted vehicle(s) is ot in stotk o avallabls within requasted dalivery schadule. Manufachurer has reserved the right to dhange the price tn Dealer of any vehicke nat cummently i Dealer’s stock, without notice to Dealer
and Denlerreseruas the right fn changs Quotetion Tote!Ho reflectany price incredses irom banufachudr, Debter shat not be Sable for any delay in providing of inabifty to provide Quoted Vekicteds). Above stsd Trade Value bassd ipon current appeaisal of
Trade Vehicle{s). Dealer may adjust Teade Value of Trade Viehicle(s) to reilect chianges in condion andfor mitzage of Trada Vehicle(s) between date of current appraisal and acreptance of the Trade Vehici By Gustomer,

" hcksdes subscrintion pifiod for &of specified months. ¥ Customer's use of RushCare Sesvics is g d by the RushGare User & tacalad at Mtipsdivwy

eement. ™ Clstomer's 85 of Telematiis
Senvices is govemed by saparate 37 party icense torme and Rush js not fable far the Teleriatics Service. *¥ Gap Coverageis provided and adwinistared by an independent 3" party providst under a seperato contrast directy betweot Customer aod the
3" pany provider.




Rush Truck Center, Whittier %q 7—/’
2450 Kella Averiue

l TRUCK CENTERS ]

CITY OF TORRANCE
20500 Madrona Ave.
Torrance, CA 90503-2680

Year 2024  Make  Ford

Thank you for frusting us with your business. Please review the proposal below, and if you approve, sign and retum to us at your sonvenience. Wa look fotward to working
with you anid wilt continue fo do our best to eam your trust now and in the futere,

Whiter, G4 30801 Customer Proposal Letter

Mcodel Serial #_1FDNFGANARDFD1539
i Addificnal Vehicle Details; 8527
18" Landscape dump with 35" solid sides
2 underbody toolboxes
Amber strobe light on top of cak
Quantity Total
Truck Price per Unit $ 107.840.82 $ 107.840.52
F.ET. (Factary & Dealer Paid) $0.00
Nat Sales Frica  107.840.82 $ 107.340.82
Opticnal Extended Warranty{ies)
State Safes Tax $10.817.08 $10.817.08
i Documentary Fee 380,00 $ 80.00
Administration Fag $250.00 $ 250.00
Electronic Filing $33.00 $ 33.00
Tire Recycling Program .5 10.50 $ 10.50
Total Sales Price $ 119.031.40 $118.031.40
Trade Altowanos (see DISCLAIMER Beiow)
I Depost / Dawn Payment
Unpaid Batance Due on Delivery § 119.031.40 $ 119,031.40
Sales Representative Christopher Fliis
l Signatura Fiinted Name Date
Purchaser !
Signature Printed Name f Thie : Daie
HAccepted by Sales Manager 1
or General Manager Signature Printzd Name e
Quote good until 1213172024 Note: The above Customer Propasal is 2-quotation on ty. Sals terms subject to approval of Sales Manager of Dealer.

DISCLAMER: Any order based on this Propocal is subject ta Cisstomer exectting Dealer's standard form Relzil Sales Order and ather reguTed docuinents incorporaling the abaove ferms, Ay docunentary feas, FET, state tax, ke, registraion and Sdense
feas subject tn adjusiment and change, ThisProposais based upon Deaker's curent and expectad inventary, which is subject to change. Dealer is not cbgated ta retain any spucific vehicias in stack, nor maintain spacic inventory levels. Deater shall nof

¥ fnctides subiscription pesiod dor # of specified months. ® Cystomer's use'of RushGare Servics is governad by the RushCare User Agreement keated 21 hitps:/iw rushines ushcare-usar-ag * Custbmers iss of Telamatice
Services is governed by separale S“Faty fieense tenns.and Reish is not lizbie for the Talematics Service. ™ Gap Coverage is provided and administered by a0 independent 3™ party rovider under a separate eonfract drecly befveen Customer and fre
3% oty provider.

e r— e —

T ————— -




Rush Truck Center, Whittier % q D_ 8)

2450 Kella Avenue

Whittier, CA 90801 Customer P roposal Letter

{_TRUCK CENTERS |
.l

CiTY OF TORRANCE
20500 Madrona Ave.
Torrance, CA 90503-3690

et

Thank you for trusting us with vour business. Please review ihe proposal balow, and if you approve, sign and retum to us at your convenience. We icok forward fo working
with you and will continue to do our bast to eam your trust now and in-the futuse,

Serial #_ 1FDNFEANASDFO5407

Year7202“5 . Make Ford Maodel Stock#_ 1773413

Additiorial Vehicle Details; 8328
I 18" Landscape dump with 36" sofid sides
2 underbody toolhoxas
Amber strobe liaht on fop of cab

i Quantity Toial

l Truck Prica per Unit $112.121.60 $ 112.121.00
F.ET. (Factory & Dealer Paid) 3000

l Net Sales Price ) $ 112.121.00 $112,121.00
Optional Extended Warranty{ies)
State Sales Tax $ 11.245.10 $11.245.10

Documentary Fee $80.00 $ 80.00
Administration Fea ' $.250.00 $250.00
Electronic Filing $33.00 $33.00
Tire Recycling Program $ 10.50 $ 10,50
t Total Sales Price $123.736.60 5 123.739.60

Trade Allowance (see DISCLAIMER Bslow)
Deposit / Down Payment

£ Unpaid Balance Dys on Dellvery 5123,738.80 $123.730.60
k Sales Representative Christopher Eliis
Signatura Prinfed Name Dae
Purchaser
Signature Printed Name / Tz Dale
} Accepied by Sales Manager
of General Manager Signature Printed Name Date
Quote good until 12/31/2024 Nete: The above Customer Proposd is a quotation only. Sale terins subjeci to approval of Seles Manager of Daaler.

DISCLAIMER: Any order based an this Fropasal is subjact fo Customar axacufing Dealet's standard fom Reta] Sates Grder ahd ifier required docoments incoiporating thie abova tarms, Any dooumentaty fees, FET, state tax_ ks, regisiation and koense

fees stibjectfa adjustment and changs. This Proposalis bassd upon Deder’s cumrent and'éxpacted mventory, which is subject to change. Dealer is ot obligated to refain any specific vehicles instock, nor meintain specic inventory levels. Dealer shallnot

be obgated t> Akl Proposal in event quoted veticlals} is natin stook or avallabls within requasted delivery séhedule, Manufachrer has reserved the tight to shange: the pris {n Daaler of 2ny vehicle nat curently in Daaker'e sinck, withowt aofice to Dealer
and Dealer resefves the sight to change Quotation Total In Teflact any price incteases kom Masufacturer. Dealer shall ok be lizble for any debay in providing o inablity tn provide Ouoted Vahicle(s). Above fistsd Trade Value based Upon cumrent appeaisal of

Trade Vehicis(s). Dealer may adjust Traéé Vil of Trade Vehiclels) to reflec changes in sondition andicy miteage of Trads Vzhicks{s) betwesn date of curent appréisal and aceapfance of the Trade Vahice by Customer.

 nchides subsesiption perfod for # of specified months. ¥ Customér's use of RushCase Servica s govemed by e RushCare User Agreement ibcated at ks Fuch Jrish  Customar's use 0f Telematics
Services is governed by separate 3 party ficanse terg and Rash Is nat fable for the Telematics Service,  Gap Coverage is provided and administered by an independent 37 party provider under a separaie contract diractly betwean Cestomer and te
I 3“party pervider,

e e ————— . - ——

————
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